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SMOKING PLEASURE ... PAST AND PRESENT 





Ambassadors of 


smoking pleasure 


Sixteenth-century sailormen were realists. They smoked 
tobacco because they liked it. And they laughed at the 
antics of tobacco faddists—the elegant dandies of Lon- 
dontown who polished their smoking manners under the 
watchful eye of ‘‘tobacco tutors” in order to keep abreast 
of changing fashions in the “tart of smoking.” 


For smoking was a pleasure, pure and simple, to sailor- 
men, and they shared their enjoyment with all they 
met in distant ports. They were tobacco’s first ambas- 
sadors, winning friends the same way P. Lorillard Com- 
pany has ever since it was founded in 1760—through 
the good fellowship and restful relaxation that only 
smoking pleasure can provide. 


The making of fine tobacco products has been our business 
for nearly 200 years, and our single-minded devotion to 
smoking pleasure has brought us new friends every year. 
OLD GOLDS—regular, king size and filter kings—are today 
more popular than ever. And KENT, the cigarette with the 
amazing MICRONITE filter, continues as a leader in the high 
filtration field. 


There’s only one reason for this popularity, for the con- 
tinuing loyalty of Lorillard customers to every Lorillard 
product .. . and for the confidence of Lorillard stock- 
holders in the future of their company. It’s the result of 
two centuries of Lorillard leadership in smoking pleasure. 
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Cigarettes 
OLD GOLD - Regular, King Sze “4 MURIEL 
and Filter Kings S HEADLINE 

KENT - Regular and King Size F] VAN BIBBER 
EMBASSY - King Size £ BETWEEN THE ACTS 
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HELMAR “4 Chewing Tobaccos 
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all over the country, works constantly 
to sort out the important ones, care- 
fully evaluates them all in terms of the 
investor's interest. So maybe that’s 
why Research can usually come up 
with a pretty good answer to any ques- 
tion concerning buy... sell... or 


hold. 


If you’d like to know what that 
answer would be as regards any 
particular stock ... 


Or if you’d like to have a detailed 
analysis of your complete port- 
folio in the light of your over-all 
financial situation ... 


Just ask. 


There’s no charge of any kind, no 
obligation either. 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 
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New in outlook; old in character, successful in operation, 


he \ ~ QC Industries today links nearly 100 years’ experience 
with the new profit opportunities of today’s advancing technologies. 


he \e Our country and our country’s leading railways have depended on 
sneer QC f Industries as a basic source of supply—wherever 

»” the experience and ability of a reliable, heavy-industry 

aa supplier was required. Recently new ventures in new fields have 
been undertaken which promise new potentials. 


What new fields . . . new ventures? 


An opportunity to participate in a wider area of American Industry’s 
expanding economy .. . electronics, nucleonics, aviation, carburetion, 
automation and specialized valve equipment. 


QCf Industries’ fiscal year, closed April 30, 1955, marks a twelve-month 
period of constructive corporate operation, but more 

important, it also marks the beginning of an anticipated 

expansion in the allied fields of transportation and communications. 
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Summary of the 


56th ANNUAL REPORT 
for the fiscal year ended April 30, 1955 


er $190,774,346 
ae - 66,630,139 
Materials and Services 103,641,473 


Depreciation. . . ... 4,523,197 
Income before Taxes . . . 15,979,537 
i delat lear ae e 9,124,217 
Net Income. . . 2... 6,855,320 
Earnings per Share: 
Preferred*. . . 2 2 14.57 
a 6.62 


*Computed on the basis of the Preferred and 
Common shores outstanding at April 30, 1955 














INCORPORATED 
30 CHURCH STREET * NEW YORK 8,N. Y. 


Articulated Coach of the Revolutionary New Talgo Train Built by ACE 
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Charles P. Cushing 


Too Much Credit? 


Consumer credit is now at a record peak and still moving 





upward. While some unsound practices have cropped 


up, danger point doesn't seem to have been reached 


he prolonged rise in consumer in- 

stalment debt has long been a 
matter of contention between those 
who hold that it represents a danger- 
ous economic trend and others who 
maintain that in relation to income 
and liquid assets of consumers it is 
not out of line at all. One thing is 
certain: Consumers are financing 
more purchases on the instalment 
plan than ever before and a large part 
of our current prosperity is based on 
credit. 

At the end of May, outstanding 
consumer credit totaled $31.6 billion, 
a new peak, and an increase of $2.6 
billion over the same date a year ear- 
lier. Of this total, over $24 billion 
consisted of instalment credit—nearly 
half in automobile paper and the re- 
mainder in other consumer goods pa- 
per, personal loans, and repair and 
modernization loans. The remaining 
$7.4 billion represented non-instal- 
ment credit such as single-payment 
loans, charge accounts, and service 
credit. The latter type of credit, it 
may be noted, is up only 17 per cent 
since the end of 1950, whereas instal- 
ment credit has shown a whopping 
67 per cent increase. 
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If it is to be measured with validity, 
consumer credit must be related to 
other economic indices. Thus, the 
ratio of instalment debt to disposable 
personal income after taxes stood at 
about 8.8 per cent at the end of 
March, only moderately higher than 
the 7.0 per cent ratio which prevailed 
at the prewar high point reached in 
mid-1941. Moreover, modes of liv- 
ing have changed since prewar so that 
today families rely more on automo- 
biles than on other forms of transpor- 
tation, and a larger percentage own 
homes instead of paying rent. Thus, 
the obligations incurred through these 
purchases are, in a sense, substitutes 
for real obligations which previously 
existed. Part of the credit rise may 
also be attributed to increased avail- 
ability of goods (such as television 
sets) produced in large quantities 
only since the war. 

The Federal Reserve Board, in co- 
operation with the Survey Research 
Center of the University of Michigan, 
periodically analyzes the state of con- 
sumer finances. According to such a 
study, early this year 57 per cent of 
all spending units (roughly equivalent 
to families) had no instalment debt 


whatever, while 43 per cent had such 
obligations. Observed the Board: 
“Of those with instalment debt in 
early 1955, two-thirds had scheduled 
repayments equal to less than 20 per 
cent of their disposable income and 
most of the remaining one-third were 
obligated to make repayments 
amounting to 20-40 per cent of their 
disposable income. These proportions 
were about the same as in early 
1954.” Another significant point 
brought out by the study is that most 
instalment debts are scheduled to be 
repaid: in a comparatively short time, 
though this of course does not imply 
that total instalment credit will neces- 
sarily decline, as new debts will be 
incurred while existing ones are being 
paid off. 

While there is ample evidence to 
support the position of those who 
maintain that the consumer credit sit- 
uation is no cause for alarm, there 
are equally convincing signs that in 
many individual cases consumers are 
over-loaded with debt. The business 
of collection agencies which take over 
the job of collecting delinquent bills 
for department stores, doctors, retail- 
ers and others report their business 
is booming. An official of the Ameri- 
can Collectors Association recently 
estimated that about one family in five 
is “seriously entangled in debt.” All 
too frequently, the super-easy credit 
terms which are now being widely 
used as sales lures attract those least 
able to carry additional debt; inev- 
itably, many such cases result in de- 
linquencies and repossessions. 


Incomes Head Upward 


So long as the trend of consumer 
income is upward, the over-all con- 
sumer debt level need not be regarded 
as dangerous. And at the moment 
there is little doubt in which direction 
incomes are headed: Commerce e- 
partment figures show that personal 
income in May reached a $300 billion 
annual rate for the first time and that 
in the January-May period personal 
income ran at a $296.2 billion an- 
nual rate—$10 billion above one year 
ago. 

On the other hand, if business and 
consumer income should turn down- 
ward, the instalment credit picture 
would undoubtedly bear watching. 
Rises and falls in the volume of instal- 
ment credit play an important part in 
booms and recessions, and increases 
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have been particularly significant in 
the postwar period as supporting fac- 
tors in the general business situation. 
While a downturn in the volume of 
instalment credit is rarely the factor 


which precipitates a general business 
recession, it usually intensifies reces- 
sionary influences which have devel- 
oped elsewhere. Thus, even though 
consumer debt at present is not dis- 


proportionate in relation to income 
and savings, the steady increase in 
debt at a more rapid rate than that 
of personal income cannot continue 
indefinitely. THE END 


Stocks With Large Foreign Interests 


Most foreign countries have staged impressive. post- 


war business comebacks, and trade is flourishing. 


This means added profits to a number of U.S. firms 


N ot so long ago, investors con- 
1 sidering the purchase of a stock 


discounted the company’s foreign 
operations. Between political upris- 
ings, money restrictions and the ever- 
present fear of both, foreign earnings 
were at best paper-profits. 


Represent Assets 


Today all that has changed. Stable 
economic conditions abroad plus 
growth potentialities have made 
foreign operations an actual asset in- 
stead of only a potential one. This 
has come about for two reasons: On 
one hand, foreign governments wish- 
ing to entice additional U.S. invest- 
ments have shown renewed respect to 
U.S. property and money. On the 
other, foreign nations have achieved 
a remarkable economic recovery 
through U.S. loans and grants. 

The results show up in the finan- 
cial reports of U.S. companies. In- 
deed, foreign operations were a siz- 
able prop under such companies last 
year when U.S. operations fell off. 
Chesebrough-Pond’s racked up its 


biggest volume in history in 1954 
largely because of record foreign 
sales. The latter were made possible 
by a full year’s operation of the 
Australian plant and completion of 
an extension to the London plant, as 
well as by improvement in economic 
conditions in England and other 
countries. Heinz frankly admits that 
its improved results for the fiscal year 
ended April 30 reflected sharply 
higher operations in England and 
moderate betterment in Canada and 
Australia. 

Prospects for the future abroad are 
good since postwar adjustment has 
been largely completed and the ex- 
pectation is for progressive economic 
growth in the foreseeable future. 
Gains have been especially sizable in 
Western Europe, where virtually all 
countries are now turning out record 
volumes of goods. Gold reserves and 
dollar holdings of foreign countries 
jumped $2.2 billion in 1954 to make a 
cumulative gain of about $6.5 billion 
since early 1952. As these assets are 
regarded as one of the best indica- 








tors of economic health, the result has 
been a gradual relaxation of trade and 
exchange restrictions. In turn this 
greater freedom in international cur- 
rency transactions has helped to 
create an environment favorable to an 
international flow of short-term 
funds. 

For the companies listed here, all 
of which receive 27 per cent or more 
of their sales from abroad, this means 
money in their corporate pockets. For 
instance, F. W. Woolworth bases its 
expectations for bigger foreign divi- 
dends on the fact that this year its 
British operations are doing better 
than last year, and last year dividends 
were increased. Then too, its German 
subsidiary in 1954 paid its first divi- 
dend in the postwar period. Similarly, 
Sterling Drug believes the improved 
economic picture in most of the Brit- 
ish Commonwealth countries points 
to an increase in its overseas business. 
Socony figures the increase in foreign 
demand for its products will top the 
domestic increases this year. 

All in all the picure shows that this 
nation’s “poor relations” have struck 
pay dirt, and U.S. corporations and 
stockholders should directly benefit. 
Obviously, U.S. aid—given at the 
time it was needed—helped consider- 
ably. 


12 Stocks With Large Foreign Interests 
lam Sales —_ — Earned Per Share ———~ ’ 
Annual, ;—Three Mos. Foreign -—Annual—, 3 Months. —Dividends—, Recent Indic. 
Company 1953 1954 1954 1955 % of Total 1953 1954 1954 1955 1954 *1955 Price Yield 
Bristol-Myers So eee $55.5 $62.4 NR. NR: 35 $1.44 $2.12 $0.43 $0.96 $1.00 $0.70 31 4.5% 
Chesebrough-Pond’s# ...... 20.4 21.3 N.R. N.R. 33 497 $242 MR. Be. 4.00 1.50 82 49 
Colgate-Palmolive .......... 257.4 261.8 $67.6 $62.4 38 5.02 4.91 1.38 0.40 £2.50 1.87% 55 46 
Corn Products Ref.......... 193.8 194.7 46.6 52.4 e40 1.81 1.75 0.41 0.40 1.26. 26 28 4.6 
eee eae 140.8 162.9 36.9 40.1 c43 4.36 5.54 1.59 1.49 3.50 1.50 77 45 
ah. 2S Fee 330.9 413.4 N.R. N.R. 43 347 3:36 NR. No: 1.75 1.00 53 3.8 
Ls 8 eee ¢220.6 2234.2 ie Het e35 g3.12 25.02 piers e, 1.80 1.35 54 3.3 
Ingersoll-Rand ............. 162.1 130.3 N.R. N.R. e35 3.56 3.80 0.99 1.02 250. 150 54 4.6 
Otis Elevator .............. 118.6 118.6 190... 222-33 4.38 4.72 0.97 1.09 3.12% 2.37% 71 42 
Socony-Mobil Oil .......... 1,606.6 1,608.7 N.R. NLR. .<35 5.35 5.25 LS io L259 1.00 59 3.8 
i Se ee 161.7. 164.3 42.1 45.0 39 2.91 3.32 b1.82 a2.00 dae 46120 49 49 
Woolworth (F. W.)......... 713.9 721.3 b308.9 b327.4 27 3.07 2.78 N.R. N.R. 2.50 - 1.50 52 48 





*Paid or declared through July 20. {Based on indicated 1955 payments. a—Estimated six months. b—-Six months. c—Excluding Canada. e—Estimated. 


f—Plus stock. g—Years ended April 30 of following year. 
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N.R.—Not reported. #Note: Chesebrough figures only. 
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Building Boom Helps 


Plywood Makers’ 


Sales 


Record output is assured this year and earnings 


are climbing. But the industry's record is one 


of glut and scarcity and of fluctuating profits 


he domestic fir plywood industry 

is marking its Golden Jubilee 
year not only by a $2.5 million pro- 
motion effort but by record produc- 
tion which is carrying it well past 
1954 levels. Back in 1905, a West 
Coast basket manufacturer brought 
out some plywood panels to exhibit 
at the Lewis & Clark World’s Fair 
in Portland. Not much was realized 
from the exhibit, and progress with 
plywood was slow for many years. 
Apparently it was not until the 1920s 
that imagination and foresight became 
a part of the business. Automobile 
manufacturing helped as plywood be- 
gan to be used for running boards 
and floor boards. Other markets 
turned up in concrete forms, railroad 
cars, boats, building sheathing, sub- 
flooring and exteriors, pre-fabricated 
houses, doors and decorative panels. 
These and other uses expanded pro- 
duction from a few million square feet 
in the early 1920s to an estimated 4.5 
billion this year. 

Of this amount, 2.5 billion feet has 
already been reported for the first 26 
weeks, up from slightly under two 
hillion feet for the same period last 
year. The industry had expected to 
pass the four-billion mark in 1954; 
a summer strike spoiled these hopes 
but some 3.9 billion feet were chalked 
up regardless. About 50 per cent of 
industry capacity was closed; part of 
the booming demand during last fall 
and early this year arose from the 
reed of replenishing the channels of 
distribution which had been seriously 
depleted by the work stoppage. 

Although order backlogs are down 
from the high of 585 million feet late 
in February, the 479 million feet on 
order early this month still represents 
six weeks’ output at current rates. 
Four weeks’ work is considered a 
lairly healthy backlog in the plywood 
industry. With the number of plants 
how exceeding 100 compared with 
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Crown Zellerbach 


93 at the end of 1953, annual capacity 
is around 4.7 billion feet and is ex- 
pected to reach five billion by the end 
of this year. 

The plywood industry is progres- 
sive and never content to stand still. 
One of the highlights of its Golden 
Jubilee promotion is the development 
of 50 “golden” ideas for new designs 
with fir plywood done by five Cali- 
fornia architectural firms. There is 
unquestionably more business to be 
obtained in the construction industry. 
Not only is plywood strong and rigid 
but it can be painted, stained or 
papered for any interior finish in 


house, office or commercial building. 


More than that it can be finished off 
in various ways and can be perma- 
nently bonded to metal. Hardwood 
plywoods too are used for homes, 
office and store fixtures, doors, furni- 
ture, boats, airplanes, house trailers 
and in many industrial applications. 
Farm uses are numerous, particularly 
in portable farm buildings. The in- 
dustry is promotion-minded and most 
individual mills have been aggressive 
merchandisers. The rate of per capita 
sales growth, in fact, has been greater 
for plywood since 1940 than for fast- 
moving aluminum. 

Plywood’s chief weakness is a mat- 
ter of price combined with inflexibil- 
ity of costs. A heavy percentage of 
cost in most plants is involved in logs 
and labor, both of which are relatively 
inflexible since they cannot immedi- 
ately be adjusted when plywood price 
declines take place. In a fast-growing 
industry with new mills coming into 
production all the time, over-produc- 
tion and costly price-cutting has put 
profits on the toboggan slide in some 
years, particularly in 1949, 1953 and 
the spring of 1954. Douglas fir ply- 
wood has been known to slump from 
$95 or more per thousand feet (quar- 
ter-inch) to $68; it is presently $85 
and has been firm for some time. 

The big plywood companies are 
trying to hold the line on prices since 
the further they advance the greater 
will be the ultimate reaction. A partial 
offset is diversification into hardwood 
plywood which is much more stable 
price-wise and a better profit pro- 
ducer than fir plywood. (U.S. Ply- 
wood, for example, has around 20 per 
cent of its business in hardwoods.) 
But there is a good possibility that 
the industry, having learned a lesson 
or two, may keep its prices more 
stable in the future by keeping pro- 
duction more in line with the indus- 
try-wide flow of orders. The present 


Makers of Plywood and Plywood Products 


7— Sales —-~, -———Earned Per Share———\ 


Years 


(Millions) 
ended: 


Company 1954 1955 


ee 7-—— Interim ——. — Dividends— Recent 
1953 


1954 1954 1955 1954 *1955 Price 


Atlas Plywood... .June 30 ae 7 a$28.7 $1. os $0.27 oe a$0.40 None $0.15 12 


General Plywood. Oct. 31 2.7 »b3.9 


0.20 b0.004 b0.21 None None 4 


Georgia-Pacific ..Dec. 31 a6 0 21.8 1 1 1.54 - 27 ~=—s 1.26 $0.25 s0.50 34 
Harbor Plywood. Mar. 31 e185 £188 e0.73 ... aiid £1.04 0.25 None 16 
M &M Wood W..Feb.28 36.2 38.2 0.77. 1.22 --. g1.71 0.35 0.65 17 
Mengel Company.Dec.31 c88 c10.5 2.30 1.65 c0.29 0.57 1.00 0.50 32 
U. S. Plywood...Apr.30 124.1 150.6 3.35 2.70 jen ee IO ASS. 





*Paid or declared to July 20. 
months. e—Year ended December 31, 1953. 
cent stock. 


a—Nine months to March 31. 
f—New fiscal year. 


b—Six months to April 30. 


c—Three 
g—Full fiscal year. 


s—Plus 2 per 
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price of $85 (advanced from $80 in 
July 1954) is said to provide a good 
basis for adequate earnings and in- 
dustry stability, and there the line will 
be held as long as possible. 

Because of this historical price 
weakness combined with over-pro- 
duction, none of the plywood com- 
panies has compiled a record which 
would provide a basis of considera- 


tion from an investment standpoint. 
Up to now, the most consistent record 
has been that of U.S. Plywood, the 
industry leader, which has paid divi- 
dends in each year since 1940. On 
the basis of the $1.80 annual divi- 
dend rate (increased this year from 
$1.40), present yield is not liberal 
but further earnings growth appar- 
ently lies ahead. THE END 


Instrumentation— 


A Glamour Field 


Sales of instruments which regulate automatic machines, 


measure radioactivity, control temperature and perform 


other functions have grown remarkably in recent years 


he term “instrumentation” refers 
to the development and use of in- 
struments which measure tempera- 
ture, air speed, light intensity, gamma 
radiation or a hundred other vari- 
ables. While the average person is 
likely to think of the subject in terms 
of the thermostat or thermometer 
found in his home, instrument appli- 
cations are found in virtually all 
scientific fields with the instruments 
themselves varying in size from mi- 
croscopic units to those weighing 
hundreds of pounds. 
Instrumentation, in a sense, is the 
nervous system of automation ma- 
chinery inasmuch as regulating, in- 
specting, measuring and control de- 
vices are indispensable for automatic 
production processes. The concept of 
push-button warfare largely depends 
on the instruments which actuate and 
direct guided missiles; they are also 


olis-Honeywell has long been the lead- 
ing factor in heating controls, though 
the company has broadened its line to 
include thousands of different types 
of controls ranging from those used 
in flour mills to others which actuate 
juke-boxes. The company has a 
strong position in the field of indus- 
trial controls through its Brown In- 
strument division. 
Robertshaw-Fulton Controls pro- 
duces equipment used to regulate 
such diverse operations as candy- 
making, ventilating and air condition- 
ing of ships, trains and planes, and 
gyro instruments in aircraft. For the 
home, the company turns out a sub- 
stantial proportion of the national 


production of controls for gas and 
electric ranges and gas water heaters, 

The products of Taylor Instru- 
ment are widely used for control of 
temperature, pressure and humidity. 
Just as  Minneapolis-Honeywell 
started with a thermostat and grad- 
ually broadened its line, Taylor 
branched out from thermometers into 
barometers, hygrometers (for meas- 
uring humidity) and anemometers 
(for measuring the force and velocity 
of winds). 

The growth of a number of in- 
strument makers has been little short 
of phenomenal. Beckman Instru- 
ments which had sales of just $11,000 
in 1935, reported volume of $18.7 
million last year. The company is an 
important maker of analytical instru- 
ments, particularly those used in the 
chemical and petroleum industries. 
Among its products are such tongue- 
twisters as spectrophotometers which 
measure the amount of light absorbed 
by various liquids and solids (thus 
helping to determine what chemicals 
are present) and potentiometers— 
which measure mechanical energy or 
movement and are necessary ior 
many types of automatic controls. 

The corporate titles of some com- 
panies shed little light on their im- 
portant stake in instrumentation. 
Thus, about two-thirds of American 
Machine & Metals’ business is in in- 
struments for measuring and control- 
ling pressure flow and temperature; 
the remainder comes from commercial 
laundry equipinent and a manganese 
mining division. Gamewell ‘Company 
is one of the largest makers of timing 

Please turn to page 26 


Companies in Instrumentation 


7~—Sales—~. -——— Earned Per Share -——. 





i : aor 3 (Millions) =—Annual—, -—3 Mos.—\ *Divi- Recent 
vital in aviation and communications Company 1953 1954 1953 1954 1954 1955 dend Price Yield 
. : Amer. Mach. & Metals. $32.1 $24.6 $4.08 $4.27 $1.10 $1.00 $2.10 36 5.8% 
equipment. The atomic energy field 2 ocscman Instruments. 2164 2187 2070 a08S" O62 070 ‘None 22... 
requires instruments for the detection Cenco Corporation .... ¢12.0 €11.9 0.35 0.23... «.. = 0.05 412 
and measurement of radioactivity. a oy egesedl Rad Re a ee rec as = 
. . aystrom, Inc. ....... 52. } ‘ ; eas a4 gl. 9 ’ 
And, in the medical field, cancer and Gamewell’ Company... h226 h236 h363 h421 i293 i234 200 32 62 
other research is being increasingly Minneapolis-Honeywell. 214.0 2294 1.65 2.42 0.63 0.59 1.40 62 2.3 
carried on by means of instruments. yee caine 2 tow s8 es oh ee a eo ne nee 4p " Pe 
: ervomechanisms, Inc.. ; : i 6 24 0.14 0. ‘ 
_ Because of the extreme variety of ‘Taylor Instrument .... j18.7 j24.0 j3.68 j7.02 k5.38k5.85 180 b62 29 
instruments and their applications, — Ler ege 34 ...» 27.0 244 043 040 0.12 0.13. None 12... 
: Ria eee 2 v racerlab, Inc. ........ 129 12.1 0.32 0.02 Pe ah eu ks None b15__... 
there is no “typical” instrument com-  yeeger-Root 1. 182 188 349 466 106 134 m3.00b55 55 
pany. However, some firms have built ictoreen Instrument. 27 1.6 0.07 0.33 .... .... None b9 ... 





up important positions in particular 
fields with which they are most fre- 
quently associated. Thus, Minneap- 


6 


* 1954 payment or current annual rate. 
price. c—Nine months ended March 31. 


a—Years ended June 30. 


b—Over-the-counter bid 


c e—Years ended April 30. f—Years ended March 31 © 
following year. g—Includes 25 cents extra. h—Year ended May 31. i 
ary 28. j—Years ended July 31. k—Nine months ended April 30. m—Includes $1 extra. 


i—Nine months ended Febru 
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Distillers’ Profits 





Remain Restricted 


Keen competition will continue to limit earnings although 


results of most companies should improve this year. High 


consumer income, and population growth are lifting sales 


ith a few exceptions, the dis- 

tillers are likely to attain better 
financial results this year. It will not 
be plain sailing because of keen com- 
petition which brings price cuts and 
higher promotional expenditures, but 
increased sales should result from 
continued population growth, higher 
levels of employment, and record dis- 
posable income. 

The industry is always faced with 
its own peculiar problems and the 
year 1955 will be no exception. 
Taxes, including $10.50 a gallon Fed- 
eral, average $12 a gallon, encour- 
aging illicit production and _ sale. 
Large stocks of eight-year-old whis- 
key on which the Federal tax must 
be paid whether it is sold or not 
create a special inventory problem. 
Some of this whiskey is exported, 
some redistilled which gives it a dif- 
ferent tax age, and some is bottled 
and sold but not all can be sold in 


the normal course of business so that 
dumping at distress prices can result. 
A few of the distillers have been turn- 
ing more and more to other lines but 
start-up and promotional expenses 
have been high and results poor in 
some instances. 

During the Korean war, too mucii 
whiskey was distilled. A solution 
proposed by the Distilled Spirits In- 
stitute is to regauge whiskey at eight 
years and let it lie in bond thereafter 
without tax penalty. Schenley In- 
dustries, however, emphatically disa- 
grees, contending that part of the levy 
would fall on whiskey which would be 
lost through evaporation. There is 
agreement that some kind of relief 
legislation must be forthcoming but 
in view of present conflicts as well as 
lack of time for full consideration of 
the problem, no Federal action is 
deemed possible this year. 

A trend within the industry itself 


will be helpful to leading distillers of 
bottled-in-bond and straight whiskies, 
consumption of which has been rising. 
Back in 1950 these whiskies ac- 
counted for only about 25 per cent 
of total consumption while 75 per cent 
was represented by spirit blends. 
Last year however bottled-in-bond 
and straight whiskies made up 40 per 
cent of domestic whiskey consump- 
tion, spirit blends 60 per cent. It is 
believed that this trend will continue. 
National Distillers Products Corpora- 
tion observes that within the next few 
years “the total consumption of bot- 
tled-in-bond and straight whiskies 
may exceed the total consumption of 
blended whiskies.” Since National 
has always been a leading distiller of 
straights the trend will be to its ad- 
vantage as well as helpful to Schenley 
Industries whose J. W. Dant bour- 
bon was the largest selling bonded 
whiskey in America. National at the 
same time claims the title as the larg- 
est selling straight Kentucky bourbon 
whiskey for its Old Crow, which is 
sold both as bottled-in-bond and as 
an 86-proof straight. 

This trend is naturally unfavorable 
for the leading purveyor of blends. 
Earnings of Distillers Corporation- 
Seagrams not only declined during 
the 1954 fiscal year ended July 31 
but were off nearly 15 per cent for 
the fiscal nine months ended April 
30 last. Due principally to a grow- 
ing consumer taste for straight whis- 
kies, full year earnings may be af- 
fected almost as much. 

The better situated units in the in- 
dustry at present, however, are Na- 
tional Distillers Products and Hiram 
Walker. National has been expand- 
ing rapidly into the chemical field al- 
though it has sold certain properties 

Please turn to page 27 


Leaders in the Distilling Industry 


7-— Sales—— c——Earned Per Share -——— Dividends ———X 
Years (Millions) o— Annual—. ——Interi Indi- Recent 
Company Ended: 1953 1954 1953 1954 1954 1955 1954 *1955 cated Price Yield 
American Distilling .............. Sept. 30 $65.7 $684 $1.83 $3.12 a$1.49 a$2.83 $2.00 $1.50 $200 48 4.2% 
Brown-Forman Distillers ......... Apr. 30 b73.6 708 3.20 2.70 adn, Sane 0.80 060 080 18 4.4 
Corby (H.) Distillery “A”......... Aug. 31 N.R. N.R. 1.34 1.58 e1.13 el.11 1.10 0.50 1.10 18 6.1 
Distillers Corp.-Seagrams ......... July 31 793.5 752.7 4.32 409 e¢3.18 2.72 1.70 0.60 1.70 39 4.3 
Glenmore Distilleries “B” ......... Dec. 31 61.6 52.9 1.45 0.78 £0.07 £0.22 0.62% 0.25 0.50 12 4.2 
National Distillers Products ...... Dec. 31 488.7 487.3 1.18 1.38 £0.29 £0.34 1.00 0.50 1.00 22 4.5 
Park & Tilford Distillers ....... -« De. 31 53.4 42.9 0.34 D4.52 £D1.69£D0.44 None None ..... 45 ‘a 
Publicker Industries ............. Dec. 31 169.3 153.1 0.63 D0.86 £D0.36£D0.22 5%stk None .... 11 as 
Schenley Industries .............. Aug. 31 421.3 409.9 1.53 0.87 e0.52 0.81 iS 6 |6UG7S5 C108: 4.5 
Walker (Hiram)-Gooderham 
& MEE Sasedsinedis ween casace Aug. 31 337.3 339.3 6.62 7.02 5.24 e4.90 4.00 0.25 400 74 5.4 


— 


*Paid or declared to July 20. a—Six months. b—1954 fiscal year. c—1955 fiscal year. - 
teported. Note: H. Corby, Distillers Corp. and Hiram Walker dividends payable in Canadian funds. 
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e—Nine months. 


f—Three months. D—Deficit. N. R.—Not 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 
based on data and information regarded as reliable, but 


Abbott Laboratories A 

A high-quality growth issue; $1.80 
annual dividend yields 4.1% at a price 
of 44. World-wide sales for the five 
months ended May 31 were 5.4 per 
cent higher than in the same year-ago 
period, with the major portion of the 
gain coming from domestic volume, 
particularly pharmaceuticals. Foreign 
sales (about 30 per cent of the total) 
showed normal improvement, but cur- 
rency depreciation in some South 
American countries continued to cut 
into foreign profits. Abbott’s govern- 
ment business has now dropped to 
about one-eighth the level of 1951, 
but gains in civilian volume have 
more than offset these losses. New 
products introduced in recent months 
include a lotion for insect bites, sun- 
burn and a new cough tablet. 


American Motors Oe 

Severe industry competition is an 
adverse long-term factor; recent price 
10. (No dividends since initial 12¥c 
disbursement in June 1954.) Opera- 
tions have improved steadily since the 
present company was formed in May 
1954, and it is believed that the first 
profitable quarter was achieved in the 
three months ended June 30. After 
tax credit recovery, American may 
break even for the first nine months 
of 1954-55, after a loss of $6.1 million 
in the six months ended March 31. 
Production of Nash and Hudson cars 
rose to 125,999 in the first nine 
months of fiscal 1955, a 46 per cent 
gain over same year-earlier period. 
Sales of the Kelvinator division for 
the first nine months were up 33 per 
cent over the previous year. 


Crowell-Collier ° 

One of the more speculative equi- 
ties in the depressed publishing 
group; recent bid price 7. (No divi- 
dends paid since 1952.) Following 
deficits of $2.59 a share in 1953 and 
$1.56 last year, the company was able 


* Over-the-counter securities not rated. 


to report a small profit for the first 
half of 1955. Company plans private 
sale of $3 million of five per cent 
debentures which will be convertible 
into common at $5 a share. Upon is- 
suance of the debentures, the number 
of directors will be reduced from 17 
to nine, with only six of the present 
members remaining. The purpose of 
the change is to eliminate manage- 
ment from the board membership. 


du Pont de Nemours A+ 

Even at current advanced level of 
226, stock probably has further long- 
term growth potential. (Paid $2.50 
so far this year; $5.50 in 1954.) 
Earnings for the first half are placed 
at about $4 a share as business con- 
tinues at a peak rate. Though there 
may be a mild summer let-down, prin- 
cipally because of plant vacations, 
fourth quarter operations are expect- 
ed to rebound sharply, and full-year 
profits of over $8 a share are pro- 
jected. Sales are expected to hit a 
new high of around $1.8 billion this 
year. 


Electric Storage Battery B 

With debt retired and stock (31) 
now selling around its equity in work- 
ing capital, shares may be held for 
recovery possibilities. (Pays $2 an- 
nually.) Earnings for the second 
quarter are estimated at better than 
the regular quarterly dividend, com- 
pared with a profit of seven cents a 
share for the first three months of 
1955 and a net loss of $270,854 in 
the first half of 1954. The improve- 
ment has been ascribed principally to 
reductions in operating costs. Man- 
agement is optimistic about prospects 
for the second half, when sales of re- 
placement batteries normally rise, 
and profits for the period are ex- 
pected to exceed $1 a share. 


Hershey Chocolate B+ 
Shares are of investment quality. 
At 48, yields 4.2% on its $2 annual 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


dividend. Sales for the first quarter of 
1955 were off 2 per cent from the 
comparable 1954 period. Profit mar- 
gins improved, however, due to lower 
cocoa costs, and earnings rose 36 per 
cent. On July 1, the company reduced 
candy selling prices in the hope of re- 
gaining some the business lost to non- 
chocolate candy. Earnings for the full 
year should be substantially above the 
$2.75 per common share reported for 
1954, reflecting lower raw material 
costs and an expected improvement in 
volume during the last half. A year- 
end extra dividend would appear 
possible. About 70 per cent of the out- 
standing common shares is owned 
by the Milton Hershey School. 


Kimberly-Clark Bo 

Consolidation now being planned 
would considerably strengthen com- 
pany’s position; stock (52) currently 
pays 45c quarterly. Stockholders vote 
August 16 on a proposal to merge 
with International Cellucotton, for 
which Kimberly produces and con- 
verts cellulose cotton under contract. 
Under the plan, Kimberly will de- 
clare an eight per cent stock dividend 
immediately prior to the union, and 
would then acquire all International 
assets through a share-for-share ex- 
change of common. International con- 
trols the processing and distributing 
rights to Kotex, Kleenex, and other 
tissue and absorbent products, and 
in 1954 had sales of $145.4 million 
and earnings of $3.11 a share. 


Libbey-Owens-Ford B+- 

Growth prospects are promising for 
this strongly-situated glass maker; 
recent price 85. (Paid $1.50 so far 
this year; $2.85 in 1954.) Sales 
soared to a record level in the 1955 
first half, exceeding any previous six- 
month period by a wide margin, and 
earnings jumped to $3.85 a share 
from $2.52 in the first half of 1954. 
Heavy demand from the construction, 
automobile and mirror industries kept 
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plants running at capacity during the 
first six months. Since customer in- 
ventories are still considered low, sec- 
ond half prospects appear satisfactory, 
and full-year earnings are expected 
to score a sizable gain over 1954’s 
$4.64 a share. 


Marquette Cement B 

Long-range outlook for this low- 
cost producer is favorable, although 
stock (now 79) returns only 3.0% 
on the $2.40 indicated annual divi- 
dend. The feverish pace of cement 
shipments slowed down somewhat in 
the second quarter when volume was 
up only five per cent from a year 
earlier, as against a 12.5 per cent 
gain in the first quarter. Despite the 
second-quarter let-up, sales rose 11.5 
per cent in the first half and earnings 
increased to $2.92 a share from 
$2.05 in the like 1954 period. Man- 
agement does not anticipate a repeti- 
tion of last year’s unusual November 
and December demand and therefore 
does not expect total 1955 shipments 
to show any appreciable gain over 
last year. 


Norwich Pharmacal B 

Expansion of ethical drug activities 
has improved growth potential; re- 
cent price 41. (Dividends recently 
increased to 35c from 30c quarterly.) 
Sales thus far in 1955 are running 
about 17 per cent ahead of last year, 
and first half earnings are estimated 
at $1 a share vs. 84 cents in the like 
year-ago period. Norwich normally 
fares better in the second half, and 
profits for all of 1955 could reach $3 
if the present uptrend continues. 
Largest sales gains have been in ethi- 
cal drugs, particularly Furadantin, 
used to treat urinary tract infections 
in humans. The well-known line of 
proprietary items such as Pepto- 
Bismol and Unguentine is expected 
to continue to show moderate sales 
gains. 


Republic Steel B 

Shares of this fully integrated, third 
largest steel represent a business- 
man’s investment. At 47, yields 5.3% 
on $2.50 indicated annual rate. Sales 
for the first half of 1955 rose 41 per 
cent. Profit margins widened and 
earnings were up 65 per cent to $1.50 
per share compared with 91 cents a 
year earlier. (Both figures adjusted 
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to reflect the two-for-one stock split.) 
The company’s basic industry posi- 
tion has been considerably improved 
in recent years due to an extensive 
capital expenditure program which 
has increased both capacity and ef- 
ficiency, 


Sears, Roebuck A 

Shares of this largest retail distrib- 
utor of general merchandise are of 
investment quality and have growth 
prospects. Price, 99. (Paid $3.05 in 
1954 ; $2.40 so far in 1955.) Company 
outperformed its competitors in the 
mail order field during the first half 
of 1955 and sales rose 13 per cent 
over the 1954 period to an all time 
high. Volume propects for the full 
year are favored by record demand, 
additional stores in operation and 
moderate expansion of the mail order 
division. Greater volume, improving 
results from new units and larger 
subsidiary income should result in 
wider profit margins. Earnings for 
the fiscal year ended next January 
31 are estimated at a new peak of 
about $6.50 per share compared with 
$5.82 last year. A larger year-end 
extra dividend would appear possible. 


Texas Eastern Transmission wot 

Stock has good growth potential ; 
at 28 yields 5.0% on its indicated 
1955 dividend of $1.40. (Paid $1.20 
in 1954.) Company has received final 
EPC approval for its $86.6 million 
conversion project which involves 
changing its “Little Big Inch” pipe- 
line system from a natural gas carrier 
to oil transmission. Only about $14.8 
million will be spent for the reconver- 
sion, the remainder ($71.8 million) 
will cover the cost of constructing a 
382-mile pipe line and facilities to 
maintain present gas volume. Com- 
pany has arranged sale to insurance 
companies of $40 million of 334 per 
cent pipe-line bonds. 


*Over-the-counter issues not rated. 


Tri-Continental t 

At 28, shares of this largest do- 
mestic diversified closed-end invest- 
ment trust are 32% below net asset 
value. (Paid $1.27 in 1954; 60c so 
far this year.) Net asset value at 
June 30 reached a new high of $41.35 
per share compared with $30.47 a 
year ago. Common stocks accounted 





tInvestment trusts not rated. 


for 80 per cent of net isvestment 
assets as against 83 per cent at the 
beginning of 1955. Proceeds from the 
sale of common stocks are being re- 
invested in bonds and preferreds. Net 
investment income for the first half 
of 1955 amounted to about $1.05 per 
common share compared with 76 
cents for the comparable 1954 period. 
The latter figure includes a $567,000 
dividend (14c per share) usually paid 
in the last half. 


Twentieth Century-Fox B 

Shares are speculative but repre- 
sent an wmproving situation. At 30, 
yields 5.3% on $1.60 annual dividend. 
According to President S. P. Skouras, 
earnings for the first half of 1955 
probably amounted to between $1.25- 
$1.30 per share compared with $1.17 
per share for the comparable 1954 
period. Full-year 1955 earnings 
should reach a new peak, reflecting 
primarily increased foreign film rent- 
als. An increased number of feature 
pictures is scheduled to be released 
during the year, including 20 com- 
pany-produced pictures in Cinema- 
Scope (the most widely accepted of 
the newer projection processes) as 
against 14 in 1954. The company re- 
cently acquired the major part of 
John Schlesinger’s South African 
Theatres organization, the acquisition 
being valued at $28 million. 


Whirlpool Corporation B 

Planned merger would create 
a well-diversified and _ strongly- 
intrenched home appliance maker; 
recent price, 32. (Dividends recently 
increased to 30c quarterly.) Whirl- 
pool has agreed in principle to a mer- 
ger with Seeger Refrigerator and the 
stove and air conditioner divisions of 
Radio Corporation of America. The 
new company would be called Whirl- 
pool-Seeger Corporation, and the 
plan calls for: (1) a share-for-share 
exchange of common with Whirlpool 
stockholders ; (2) 13@ shares of com- 
mon and 3/16 shares of 4%4 per cent 
of preferred for each share of Seeger 
common; and (3) about 1.2 million 
shares of new common going to RCA. 
Sears, Roebuck, which owns a sub- 
stantial amount of both Seeger and 
Whirlpool common, and RCA would 
retain a combined stock interest in 
the new concern of less than 50 per 
cent of the total outstanding. 
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Steady Growth for 
The Dairy Leaders 


Earnings trend has been less spectacular than for 


numerous other fields, but growth 


consistency has 


been impressive and seems likely to continue 


ae a less than good first quar- 
ter, the dairy companies look 
for 1955 year-end results to be writ- 
ten in big bold: black figures—equal to 
last year, perhaps even better. The 
basis of such optimism is the increas- 
ing population with its proportion- 
ately larger number of children, 
higher incomes, and the expansion of 
milk consumption by the Armed 
Forces. 

This was all true in the first quar- 
ter too, but then lower average sell- 
ing prices, higher costs and other 
factors interfered. Borden’s, for in- 
stance, blamed its first quarter earn- 
ings dip on coffee inventory losses. 
Beatrice had troubles with butter and 
ice cream. Butter sales failed to keep 
pace with the company’s other major 
divisions and ice cream profit mar- 
gins melted still more. Carnation 
which does not report quarterly earn- 
ings and Pet Milk which does, tussled 
with the same problem—the high cost 
of advertising and promotion. Carna- 
tion paid heavily to introduce and 
distribute nationally its instant dry- 
milk powder and an instant crystal 
which makes a chocolate milkshake 
when mixed with water. Pet suffered 
similarly. 

New products are a company’s 
method of battling competition and 
the ever smaller profit margins on ice 
cream. It is a problem that affects 
all, but pays off over the longer ter 





Photo by Santa Fe 


National Dairy Products, industry 
kingpin, is a good illustration of what 
new products and improvement in 
cperating efficiency can do. The com- 
pany is first in the sale of processed 
cheese (Kraft Foods) and ice cream, 
and shares leadership with Borden in 
fluid milk and cream distribution. 
Borden is second largest in the dairy 
industry but has also diversified its 
operations. The company manufac- 
tures and distributes soluble coffee, 
mince meat, soy bean oil and meal, 
casein and synthetic resin adhesives 
and plastic molding compounds plus 
chemical products. The non-dairy 
divisions are growing. In June the 
chemical division tripled its output of 
all grades of Lemol poly-vinyl alco- 


hols. Expansion continues: Borden 
authorized a capital expenditure budg- 
et of $13.9 million for 1955. With 
unexpended prior authorizations, 
about $18.3 million will be available 
to modernize, replace or expand 
plants and equipment. 

Third largest saleswise is Foremost 
Dairies which broke into the top 
three through a series of acquisitions. 
In the 1954 merger with Golden 
State, the largest dairy business in 
California and a chain of nine super- 
markets were acquired. In that same 
year the company acquired American 
Dairies and Philadelphia Dairy Prod- 
ucts Company. Early this year Fore: 
most acquired El Dorado Oil Works, 
leading producer of coconut oil, and 
Blue Moon Foods, an important 
cheese processor. Indications that 
business is good come from the re- 
cent announcement that if the pres- 
ent upward trends in sales and earn- 
ings continues the management in- 
tends to recommend the common 
dividend rate to be increased. 

Beatrice Foods is currently negoti- 
ating the purchase of two non-dairy 
food manufacturers which have na- 
tional distribution. Neither products 
nor names were revealed. The com- 
pany’s biggest business is still in the 
dairy products field. Its best known 
trade-name: Meadow Gold. 

Carnation is the world’s largest 
producer of evaporated milk. It also 
produces condensed, powered and 
malted milk, cream, butter, cottage 
cheese, and frozen novelties, and op- 
erates fresh milk and ice cream units. 
A subsidiary, Albers Milling Com- 
pany, manufactures a line of packaged 
cereals, animal and poultry feeds, and 
Friskies, a dog food. In June, Carna- 
tion entered the frozen food field with 
the purchase of Mrs. Lee’s Pies, Inc., 
Los Angeles maker of Simple Simon 
frozen baked goods. This company, 


Leading Producers of Dairy Products 





m——Sales (Millions) ~ r Earned Per Share—-——. 

7-—Annual— 73 Months—, -—Annual—_, 7—3 Months—, --Dividends— Recent Indic. 

Company 1953 1954 1954 1955 1953 1954 1954 1955 1954 *1955 Price Yield 

Arden Farms ................00. $181.1 $195.1 NR. $49.5 $1.44 $1.27 N.R. D$0.06 $1.00 $0.75 18 5.6% 
mentrios Pees ... 2... ccs sacs a275.0 a287.4 $72.3 76.4 a3.90 a4.28 $0.80 0.79 240° 10, of . =e 
NE =A Si oC ia wana eke bes 792.4 7768 187.5 187.8 4.71 4.82 N.R. 0.77 b2.80 1.20 65 4.3 
Ey er nen ane ee nw ae 317.6 310.0 N.R. N.R. 11.26 11.53 N.R. N.R. 3.00 b1.00 130 2.3 
I cae seme al04.5 a94.1 23.5 24.6 a1.05 al.46 0.33 0.68 0.75 080 27 40 
Foremost Dairies ............... c288.8 ¢295.5 N.R. N.R.  c0.84 1.04 N.R. N.R. 0:50 075 23 Sa 
5 Eee ane 1,232.1 1,210.3 299.2 301.9 232. 277 0.56 0.63 1.95 080 42 38 
ES eee $75.1. 1672 445 41.3 5.62 5.04 0.57. DO0.18 2.00 080 61 3.3 





* Paid or declared through July 20. 
acquisition. 
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e—Based on $1.00 indicated payment. 


a—Year ended February 28 of the following year. 


D—Deficit. N.R.—Not reported. 


b—Plus stock. 


c—Pro forma giving effect to merger and 


FINANCIAL WORLD 


whic 
in | 
Froz 
Pet | 
labor 
tion 

stror 
cam] 


can 
dairy 
com) 
sive 


Fe 


Yie 


which had sales of about $2 miilion 
in 1954, will be operated as the 
Frozen Foods Division of Carnation. 
Pet looks largely to its own research 
laboratories for product diversifica- 
tion and then backs them up with 
strong promotional and advertising 
campaigns. 

While only important acquisitions 
can turn the earnings trend of the 
dairy leaders into spectaculars, the 
companies have racked up an impres- 
sive growth record. Borden has the 


highest investment rating and a divi- 
dend history which started in 1899. 
National Dairy is also of investment 
caliber and its record of unbroken 
payments began in 1924, the year 
after it was formed through consoli- 
dation of several existing companies. 
Carnation and Pet are both classified 
as low-yielding businessman’s invest- 
ments. Foremost has had a rapid 
growth factor, but this seems largely 
discounted by present prices of 
around 23. THE END 


Jones & Laughlin— 
Fourth Biggest Steel 


Yield is reasonable, and dividend rate will be covered better 


than twice over this year. But in common with other members 


of the industry, results frequently show wide cyclical swings 


Lge & Laughlin Steel Corporation 
provides a classic example of how 
capital expenditures pay off. During 
the 1930s this fourth largest steel pro- 
ducer suffered more than its competi- 
tors; deficits were incurred in most 
years. Aging, obsolete machinery and 
equipment just couldn’t turn out steel 
profitably. The outbreak of war post- 
poned these problems temporarily 
since any producer, no matter how 
marginal his position, had a practi- 
cally guaranteed market. With the 
end of the war, however, the com- 
pany was confronted with its old di- 
lemma ; competition had returned. 
This time Jones & Laughlin de- 
cided to take action, and in 1946 be- 
gan to overhaul and modernize its 
vast properties from top to bottom. 


Almost half a billion dollars was: 


spent in the following decade on re- 
vitalizing operations, ranging from 
the mining of ore and coal to rolling 
steel sheets. With most of the pro- 
gram now completed, management 
can now begin to observe the results. 

One direct consequence has been a 
30 per cent increase in ingot capacity, 
from 4.7 million tons in 1946 to 6.2 
million tons at the end of last year. 
But far more satisfying has been the 
change in the company’s status from 
a marginal unit to one of the most 
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efficient of the integrated steel mak- 
ers. Profit margins have been lifted 
from 11.7 per cent of sales in 1946 to 
17.5 per cent last year, and earnings 
have risen to quite satisfactory levels 
in the postwar era compared with un- 
impressive or deficit results in pre- 
ceding years. 

Besides streamlining 
and enlarging capacity, Jones & 
Laughlin has made some major 
changes in its product line. Last year 
68 per cent of total output was in the 
form of hot and cold rolled sheets and 
tubular and tin plate products, which 


operations 





Jories & Laughlin Steel 
Earned 
Sales Per *Divi- 

(Millions) Share dends Price Range 
1943 . $280.7 $2.06 $1.00 134—9% 
1944.. 290.1 157 100 19 —10% 
1945.. 284.7 146 100 23%—13% 
1946.. 246.3 1.88 100 26%—15% 
1947.. 350.2 3.59 1.00 19%—133% 
1948.. 446.1 635 100 19%—14% 
1949.. 386.0 4.00 al.30 16%—10% 
1950.. 487.4 7.36 1.70 25%4—13% 
1951.. 564.3 4.76 1.80 31%—21% 
1952.. 495.4 2.91 180 25%4—20% 
1953.. 624.4 4.77 1.95 24%—19 
1954.. 4929 3.80 2.00 373%—-193%4 


Three months ended March 31: 


1954, $127.9 FOEB .n.5 i cnccmsees 
1955.. 152.0 1.50 b$1.00 b4234—32% 


*Has paid dividends in each year since 1941, 
a—Plus 4% stock. b—Through July 20. 


were sold to the automobile, house- 
hold appliance and other consumer 
industries. In 1935 these items ac- 
counted for only 24 per cent of pro- 
duction. And most of the $135 mil- 
lion the company plans to spend this 
year and the next will be for increas- 
ing its capacity to manufacture these 
finished products. 

Always highly-sentitive to eco- 
nomic fluctuations, the steel industry 
experienced a decline out of propor- 
tion to last year’s moderate general 
business recession, and operated at 
only 71 per cent of capacity during 
1954. Jones & Laughlin fared some- 
what better, running at 74 per cent 
of potential output. Sales fell 21 per 
cent below the 1953 level, and operat- 
ing income contracted even further on 
the reduced volume. A change in ac- 
counting procedure, however, consid- 
erably lowered depreciation charges, 
and the drop in net income was-held 
to 19 per cent. 

Riding the crest of the building and 
automobile boom, the steel makers 
have staged a strong comeback this 
year, with production in the first half 
at 91.6 per cent of capacity. Jones & 
Laughlin has again managed to stay 
ahead of the pack. Its mills ran at 
95 per cent of rated potential in the 
first quarter and this pace was ac- 
celerated in the second three months. 
Although there may be some letdown 
later in the year, earnings for all of 
1955 are expected to more than 
double the current $2 dividend. 

From the long-range viewpoint, the 
company’s results will still vary wide- 
ly according to shifts in the economy, 
but beneath this turbulent surface lies 
a strong source of growth that derives 
from the country’s steadily rising 
need for more steel. 

Jones & Laughlin resorted to out- 
side financing for about one-third of 
the funds needed for the improvement 
program, and its long-term debt has 
consequently risen to $114 million. 
Together with 293,568 shares of 5% 
cumulative preferred, this represents 
a considerable leverage factor for the 
6.2 million shares of common cur- 
rently outstanding. In light of the 
company’s greatly improved industry 
position, however, the common is 
suitable for inclusion in a business- 
man’s portfolio. Now at 40, the stock 
offers a yield of 5.0 per cent from the 
present $2 dividend. 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 


. - » LOUIS GUENTHER, Publisher, 1902-1953 


Special Privilege 


Own THE SURFACE, it 
might appear that the recent state- 
ment of Walter Reuther urging Con- 
gress to investigate the “announced 
or contemplated price increases in the 
automobile and_ steel industries” 
represents a covert bid for special 
privilege. Not only would the labor 
leader insure a bigger slice of the 
revenue dollar for the two CIO 
unions involved, but also would have 
Congress stand guard against the 
companies passing on added labor 
costs to consumers. Increased pay 
would come from profits. In that 
way, only the stockholders would 
have to pay. That the amount in- 
volved is large goes almost without 
saying. U. S. Steel’s employment 
costs in 1954 were $1.4 billion or 
42 per cent of 1954 net sales. General 
Motors’ payroll costs were $2.6 bil- 
lion or nearly 27 per cent of 1954 net 
sales. New payroll charges will raise 
the figures. 

Reuther is of course too keen a 
business brain to expect wage costs to 
rise without an offset in higher 
prices or technological savings. He 
also knows that Congressmen under- 
stand the relationship between rising 
costs and rising prices. Thus, in ask- 
ing for an investigation his motive 
is political ; he wants to free the CIO 
of responsibility should its latest vic- 
tories touch off a new spiral of rising 
living costs. This fact would stand 
out in any real investigation. Reuther 
knows that and will not press his de- 
mand too far. 


In the Making 


Nor so Lone aco, the 
public was cautioned by public utility 
executives and others interested in 
the development of atomic power not 
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to expect too much too soon. “It 
will take another ten to 25 years to 
make atomic power useful for home 
and factory use,” it was said. This 
view in retrospect is interesting for 
the proof it provides that private in- 
dustry, once given an opportunity to 
convert a new scientific develop- 
ment to everyday use, somehow 
reaches the goal of accomplishment 
with surprising swiftness. Thus, 
more than usual significance may be 
attached to the announcement of the 
Atomic Energy Commission that the 
first commercial sale of electric 
power generated from the atom has 
been contracted to Niagara Mohawk 
Power Company of Syracuse, N. Y. 
A land-based prototype of a sub- 
marine power reactor built by the 
General Electric Company will supply 
the atom-fueled energy. With less 
fanfare than the event justifies, we 
again see history in the making. 


Postal Rate Relief 


No orHeER NATION re- 
lies so heavily as the United States 
upon the printed word to speed the 
sale and distribution of goods. Mail 
communication is a vital service to 
the mail order businesses and many 
others that mail large numbers of 
price lists, catalogues and parcel post. 
Consequently, the mailing depart- 
ments of such organizations regard 
with relief a bill that has passed the 
Senate and is now before the House. 
It would replace a cumbersome pro- 
vision in the present law which pro- 
vides that fourth class mail costs must 
not be permitted to fall below reve- 
nues. As a result, changes in rates 
are made frequently. Under the new 
bill fourth class mail costs and reve- 
nues would have to diverge by more 
than ten per cent before rate readjust- 
ment became necessary. The effect, 





sponsors of the bill have shown on the 
basis of past records, would be to 
stabilize rates for periods of two years 
at least and usually longer. An im- 
mediate effect probably would be to 
eliminate for this year at least the 
need of a fourth class postal rate in- 
crease to counteract the recent in- 
crease voted in post office payrolls. 
The advance almost certainly would 
have put this service in the red. 


Clean Advertising 


A NEW BLOW against 
any dealer members who employ 
come-on advertising and sucker-bait 
copy to push the sale of stocks has 
been delivered by the National Asso- 
ciation of Securities Dealers. It takes 
the form of an interpretation of one 
of the Association’s by-laws and re- 
minds its 3,300 members that pressure 
techniques and flamboyant statements 
which tend to mislead constitute a 
violation of the Association’s Fair 
Practice Code. The warning packs 
the authority of a Board of Governors 
resolution and Chairman Harold E. 
Wood said that the interpretation is 
being mailed to the entire member- 
ship. The club to be used against any 
member not complying is suspension 
from membership or other disciplin- 
ary action. 

Not aimed at methods employed 
in selling any one type of security in 
particular, the warning nevertheless 
should cause vendors of uranium 
stocks to give it a good second read- 
ing. It should help to cauterize a 
potentially dangerous situation, par- 
ticularly in the eastern money centers 
where a few dealers have stepped 
dangerously close to the shadowland 
of fraudulent advertising. The Na- 
tional Association of Securities Deal- 
ers is to be commended for its self- 
policing activities. 
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Transit Lines in Trouble 


Outbreak of strikes plagues this problem-ridden industry. 
Wage boosts are dependent on higher fares, but these 


already have reached the point 


Me trouble than passengers is a 
saying in the transit industry, 
which not only is carrying fewer and 
fewer passengers but is beset again 
this year by strikes. Last year there 
were nine work-stoppages including 
a 90-day strike in Harrisburg, Pa., 
and one of 42 days in Indianapolis, 
while in Terre Haute there was no 
service for nine months. But more 
strikes have occurred so far this year 
although they haven’t lasted as long. 
In an industry where labor costs 
and salaries take more than 60 cents 
of the revenue dollar the impact of a 
wage raise is severe. When a manu- 
facturer of goods hands out a wage 
increase he can generally count on 
part of it being absorbed through in- 
creased technical efficiency leading to 
greater productivity. If necessary he 
can announce a price increase at al- 
most any time; he does not have to 
lay his case before a state board and 
wait for several months for a decision. 
Transit, however, is a regulated in- 
dustry. After granting a wage in- 
crease, which may be cited as a 
weighty reason for a rise in fares, it 
must wait until the public utility com- 
mission has decided for or against. 
By then, labor contract time may have 
rolled around again. This so-called 
fare lag causes an irregular pattern 
of earnings. And there’s a definite 
ceiling on efficiency and productivity. 
It always takes at least one man to 
run a bus whether it carries 50 pas- 
sengers or only a few. Automation 
can find no place in the transit indus- 
try. If it could it might do something 
to offset the cumulative effect of a 
continuous drop in revenue passen- 
gers carried since 1946, during which 
period passenger car registrations 
have risen by nearly 75 per cent. 
The transit industry therefore is 
actually suffering from a depression 
amidst plenty; in fact it is carrying 
only slightly more passengers than it 
did in 1933. Transit companies there- 
fore are in a very poor position to 
compete with other industries of nor- 


JULY 27, 1955 


of diminishing returns 


mal growth in respect to wage pay- 
ments. They can only follow the eco- 
nomic pace as best they can. Some 
companies have been forced to go out 
of business and others have had to 
be granted concessions of various 
kinds in order to keep going. Con- 
cessions have been won from states, 
from cities and even labor. States and 
cities have reduced taxes of various 
kinds as well as vehicle registration 
fees. 

External conditions have been dis- 
couraging because of costly traffic 
jams and retarded service. It is re- 
called how in the old days one horse 
drew several persons whereas today 
the power of 150 to 200 horses draws 
an average of one and a half persons 
in automobiles moving in downtown 
areas at about the same speed as the 
old horse-drawn wagon. A bus, of 
course, can carry many more people 
in relation to its size and _horse- 
power, and it requires no parking 
space on a city street. Great econo- 
mies could be effected through im- 
proved bus speed. It is estimated that 
in Washington, D. C., for example, 
an increase of one mile per hour 
would save Capital Transit $1 mil- 
lion a year. 

Back in 1946 when there were 
fewer passenger automobiles the 
transit companies carried some 19.1 
billion revenue customers. It must 
be granted that a large proportion 


of these had uncomfortable rides be- 
cause of lack of adequate equipment 
in the first postwar year. Today with 
more modern equipment which costs 
considerably more than that of a 
decade ago, the transit companies are 
carrying only a little more than half 
as many fares—less than 9.9 billion 
in 1954, while passengers carried 
during the first six months of this 
year were off 7.3 per cent from the 
same 1954 period. In 1946 approxi- 
mately ten per cent of operating 
revenue was carried down to net 
income, whereas by 1954 net had de- 
clined to 2.75 per cent. 

The biggest relative declines in 
passengers carried have occurred in 
the smaller cities where there is 
greater passenger auto density as dis- 
tinguished from taxicabs and delivery 
trucks. The changes have been great- 
est in cities of less than 50,000 popu- 
lation, the declines diminishing as the 
population bracket rises. The larger 
the city, therefore, the greater the de- 
pendence on essential transit line 
service. 

Reversing the trend of business lost 
to the private automobile will not be 
easy. The transit industry is basically 
strong, is still hard at work and is 
firmly convinced that its type of serv- 
ice is needed to help rehabilitate 
downtown areas which have made 
costly concessions to the automobile 
owner who nevertheless continues to 
clog the streets. It can not be seen 
at this time when a turn will come. 
In fact, transit matters may get much 
worse before they get better, and with 
labor troubles on the rise any im- 
provement in operating results may be 
only temporary. The shares of the 
transit issues continue to offer no 
attraction for the average investor. 


Fiscal Review of the Transit Issues 


Revenues 
(Millions) 


Company 1953 1954 


Baltimore Transit ..... 


Capital Transit 28.4 26.6 


eee ee ee 


Cincinnati Transit .... 80.1 72.1 7 93 
Los Angeles Transit... 25.4 24.5 1.20 
National City Lines... 30.4 29.2 2.35 
N. Y. C. Omnibus..... 21.5 26.2 1.47 
Phila. Transportation. . 71.9 71.3 Nil 
Pittsburgh Railways .. 26.0 20.7 0.15 
St. Louis Pub. Ser... a wal iz 
Twin City Rapid 

5 IRS 17.8 16.6 0.22 
United Transit ....... 24.9 23.5 0.73 

* Paid in 1954 or indicated rate. 


to July 20. 
N.R.—Not Reported. 


a—Five months ended May 31. 
c—Paid or declared through July 20; annual amount not indicated. 


-———Earned Per Share~——_, 
c-—Annual— -—— 3 Months — 
1953 


$23.6 $22.5 $0. os $0.58 aD$0.08 a$0.57 


*Divi- Recent 


1954 1954 1955 dends Price Yield 
b$1.20 16 7.5% 
66 a0.86 a0.75 c0.80 10 ... 
° 13 N.R. N.R. 0.30 5 6.0 
0.99 N.R. N.R. 1.00 16 6.2 
2.76 0.47 0.63 1.60 24 67 
2.93 0.27 0.43 2.00 26 7.7 
D0.42 D0.37 D0.44 None 16 
D0.16 0.05 0.09 030 7 4. 3 
0.79 N.R. N.R. 1.40 15 93 
D0.13 D0.34 DO.18 1.60 16 10.0 
0.53 D014 0.12 040 5 8.0 


b—Paid or declared $1.45 


—Deficit. 
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Growth Is Keynote 
For Olin Mathieson 


Acquisition of Brown Paper is only the most recent 


step in a series that has lifted total assets from 


$33 million to about $620 million in seven years 


[° the past few years Olin Mathie- 
son has grown like Jack’s bean- 
stalk. And how much further it 
goes, nobody knows. 

The company itself was formed last 
year through a merger between Ma- 
thieson Chemical Corporation and 
Olin Industries, Inc., although the 
two had little more in common than 
a liking for purchasing other compa- 
nies. Today, the mammoth concern 
ranks fifth largest in the chemical in- 
dustry. Highly diversified, it pro- 
duces industrial and agricultural 
chemicals, petrochemicals, paper and 
film, forest products, arms and am- 
munition, drugs and pharmaceuticals, 
and metals. 


History in Brief 


Both of the original companies date 
back to 1892. Olin started out as a 
maker of black powder, but its cur- 
rent operations include the produc- 
tion of both military and sporting 
arms and ammunition, smokeless 
powder, brass and fabricated metal 
products, industrial and military ex- 
plosives, fine specialty papers, cello- 
phane and polyethylene film, southern 
pine and hardwood lumber, electrical 
products, and powder-actuated tools. 
Among the companies acquired to 
carry out its diversification program 
were Winchester Repeating Arms 
Company of New Haven, Conn. 
(1931) and Ecusta Paper Corpora- 
tion of Pisgah Forest, N.C. (1949). 
In addition to the industrial products 
made, subsidiaries operate Govern- 
ment-owned plants producing such 
defense materials as smokeless pow- 
ders, high explosives and ammunition 
for military rifles and machine guns. 

Mathieson was primarily an alkali 
producer until 1947, when it started 
to diversify. By 1949, the company 
had become a major producer of sul- 
phuric acid, sulfur and fertilizer. In 
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1951 it extended its activities to in- 
clude organic chemicals and petrole- 
um products. In 1952, Mathieson 
went into the drug, pharmaceutical 
and toiletries business through the 
purchase of E. R. Squibb & Sons. 
In 1954 the company extended its 
interest in the rocket field by buying 
a 50 per cent interest in Reaction 
Motors, Inc., a New Jersey maker 
of liquid fuel rocket engines. 

Squibb has introduced several new 
products including Steclin with which 
the company entered the field of 
broad spectrum antibiotics, Mycosta- 
tin, a new antibiotic, Cholografin, a 
diagnostic agent, and Florinef, a new 
cortisone derivative. Similarly a 
number of products were marketed 
tor the first time in the fungicide field. 
The entrance into “an important new 
and promising operation” was her- 
alded with the construction of a large 
plant to manufacture aluminum 
evaporator panels by a new roll-bond- 
ing process. The paper division de- 
veloped two cigarette filter tips, one 
containing activated charcoal for 
American Tobacco’s Herbert Tarey- 
ton, and the other, manufactured 
from absorbent cellulose, for P. 
Lorillard’s Old Gold filtered cigar- 
ettes. 
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Olin Mathieson Chemical 





*Earned 

Net Sales Per Divi- 
Year (Millions) Share dends Price Range 
1948.. $135.4 $1.65 $1.75 22 —13 
1949.. 141.5 1.25 2.12% 24 —17 
1950.. 205.8 2.38 1.25 32 —23 
1951.. 2465 2.57 1.70 49 —29 
1952.. 335.3 2.62 2.00 49 —38 
1953.. 471.8 2.94 200 42 —34 
1954.. 473.1 3.02 a2.00 49 —38 
Three months ended March 31: 
1954.. $110.4 $0.69 palate Pet ee 
1955.. 121.1 0.71 b$1.00 b647%,—49% 





*Based on weighted average number of shares 
outstanding during each year. a—Plus stock. 
b—Through July 20, and including fractions. 


Since the merger the company has 
acquired the anti-freeze division of 
U. S. Industrial Chemicals, an inter. 
est in Marquardt Aircraft and a 
substantial interest in Hunter Engi- 
neering. The latter does research and 
development work on methods of 
fabricating non-ferrous metals. In 
April of this year all the outstanding 
shares of Arkansas & Louisiana Mis- 
souri Railway not previously owned 
by Olin were acquired. On June 25, 
the stockholders of Blockson Chemi- 
cal Company approved the sale of 
their company’s properties to Olin 
Mathieson. Blockson is one of the 
leading manufacturers of sodium 
phosphates used in household deter- 
gents, with sales last year of $29.3 
million. 


Timberland Doubled 


On July 8, Olin Mathieson re- 
ported its latest acquisition—the 
Brown Paper Mill Company and its 
associated companies of West Mon- 
roe, La. Price: $50 million in cash 
and 725,000 shares of common stock. 
With the purchase of this largély 
family-owned organization, Olin 
Mathieson has more than doubled its 
timber resources. The Brown for- 
ests in Louisiana, East Texas and 
Arkansas are adjacent to Olin Ma- 
thieson’s 435,000 acres of timberland 
in those three states and increase 
total holdings to 900,000 acres. Olin 
Mathieson already manufactures a 
wide variety of forest products under 
the Frost brand name. These include 
lumber, flooring, utility poles and 
furniture. 

Whether or not the company will 
continue its policy of acquisition has 
yet to be stated. However, actions 
up to this time have given Olin 
Mathieson a strong base for present 
operations and potential growth. 
There is also adequate proof that such 
a philosophy pays off. Sales have in- 
creased in each of the past seven 
years, earnings in all but one (1949). 
Mathieson has ‘paid dividends every 
year since 1926, Olin since 1945. 
While the combined company has no 
set dividend rate, $2 plus stock was 
paid last year, $1 so far this year. 
The stock appears to have long-term 
growth potential, although at its cur- 
rent price of 60 the indicated yield 
on a $2 dividend is only 3.3 per cent. 
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Relaxation of East-West tension may mean reduced defense 


spending but should also pave the way for tax reductions. 


Favorable developments appear discounted by stock prices 


Reduced East-West tension, which may 
prove to be the most notable achievement of the 
Geneva Conference, would eventually—though not 
immediately—make itself felt in the form of re- 
duced defense spending. This development could 
further hurt the armament stocks, such as the air- 
craft group which has already undergone a shake- 
out as a result of the improved outlook for peace. 
On the other hand, it would help companies with a 
strong international flavor (see page 4) and, most 
important of all, can prove the key to tax reduc- 
tions next year. 


One of the indirect signs of lessening military 
emphasis is Secretary Humphrey’s recommendation 
that the Government program of fast tax write-offs 
be restricted to projects directly related to defense. 
Here again, the effects are two-sided. An incentive 
to business expansion may be removed, but elimina- 
tion of the heavy depreciation allowances which 
restrict net income of many industrial companies 
will gradually provide a fillip to earnings. (The 
reduction in stated earnings this year arising from 
five-year write-offs has been estimated at $684 mil- 
lion.) And even without five-year write-offs, capi- 
tal expansion by business should not be deterred 
appreciably, judging from a recent McGraw-Hill 
study which indicates that, on the basis of present 
planning, capital spending next year may be within 
three per cent of the high 1955 level. 


Business, meanwhile, is rolling along at a 
remarkably active pace. Industrial output in June 
was at a record of 139 per cent of the 1947-1949 
average on a seasonally adjusted basis compared 
with 124 for the same month a year ago. In fact, 
business has been so good and credit demand so 
strong that a boost in the prime rate by New York 
City banks from the present three per cent figure 
is expected before long. 
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As this column pointed out last week, yields 
on common stocks are uncomfortably low and this 
conclusion is not blunted at all by the fact that 
returns have been smaller at previous bull market 
peaks. The yield on Standard & Poor’s 50 indus- 
trials barely exceeds 3.5 per cent (the return on 
the S. & P. preferred stock index exceeds that of 
the 50 industrials) and Moody’s average yield on 
125 representative industrials stands at 3.63 per 
cent after having recently dipped below four per 
cent for the first time in a decade. 


Good corporate news may well sustain the 
market for a further period. The overnight in- 
crease of $1.35 billion in the value of General Mo- 
tors shares is convincing evidence of the bullish 
impact of stock splits—and the list of future stock 
split candidates is a long one. Dividends, which 
rose last year despite a decline in corporate earn- 
ings, will rise further as the 1954 dividend “pay- 
out ratio” of 56 per cent leaves ample room for 
greater liberality. Significantly, in the first five 
months of this year nearly twice as many com- 
panies lifted their dividend rates as in the com- 
parable 1954 period. And the year-end dividend 
crop also promises to be exceptionally robust later 
on as the year draws to a close. 


Fundamentally, the appeal of common stocks 
is bolstered by a continuation of inflationary trends 
which are still in the ascendancy, with labor 
and material costs spiraling upward. But these 
factors are largely discounted by prevailing share 
prices and investors should seek to concentrate the 
bulk of their holdings in groups least vulnerable 
to a market reaction—for example, the natural 
gas, shoe, drug, container, and electric utility 
industries. 


Written July 21, 1955; Louis J. Rolland 
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Atomic Reactors 


Competition in the nuclear reactor field is grow- 
ing as long established utility suppliers such as 
General Electric and Westinghouse compete with 
newcomers for a potentially big market. Babcock 
& Wilcox, American Machine & Foundry, North 
American Aviation, Foster Wheeler, and Combus- 
tion Engineering (in addition to GE and Westing- 
house) all are designing and building nuclear re- 
actors. Westinghouse is building the reactor por- 
tion of the nation’s first large-scale nuclear plant 
at Shippingport, Pa. Babcock & Wilcox will build 
a converter-type reactor (one that produces about 
the same amount of fuel it burns) for Consolidated 
Edison Company of New York. General Electric 
will build the reactor for a 180,000 kilowatt sta- 
tion for Commonwealth Edison of Chicago. And 
American Machine & Foundry appears to have the 
inside track on the construction of a reactor at 
Elk River, Minn., which may be the first in the 
nation to actually save money in operation over 
conventional sources of power. 


Department Store Sales 


As the half-year mark was passed department 
store sales continued to maintain their favorable 
early pace. For the week ended July 9, sales were 
up 13 per cent over the same 1954 period, the 
twelfth successive weekly rise. Sales for the four 
weeks ended July 9 were up six per cent, and the 
improvement for the year to that date held to the 
same figure. Demand for apparel and home ap- 
pliances and furnishings remains strong with per- 
sonal income and employment figures still on the 
rise, while claims for unemployment compensation 
continue to dwindle. 


Freight Car Orders 


Fewer idle freight cars as well as the rail in- 
dustry’s decision to increase the serviceable supply 
resulted in a sharp rise in new orders last month. 
All told, 13,365 freight cars were ordered com- 
pared with only 3,041 in May and a mere 1,139 in 
June last year. The backlog of cars on order rose 
from 16,886 on June 1 to 27,102 on July 1, and 
of the latter total the car builders have 15,819 on 
order with the remainder to be built by the rail- 
road shops. On July 1 last year the total backlog 
stood at 13,860 cars. The railroads a few weeks 
ago announced plans to acquire 38,000 additional 
cars this year, actually not a large number but at 
least an increase over the recent rate of purchase. 
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Loadings of revenue freight have continued to 
climb meanwhile, rising to about eight per cent 
above the 1954 level for the first 27 weeks al- 
though still under the corresponding 1953 period. 


Gas Bill Snagged 


Although legislation which would exempt the in- 
dependent gas producers from direct Federal rate 
regulation has been approved by both Senate and 
House Committees, it remains uncertain whether 
passage of such a bill will be possible this year. 
The Federal Power Commission generally favors 
exempting the independents from most Federal 
controls and the President’s Cabinet Committee has 
recommended that gas producers be removed from 
such jurisdiction. However, the FPC is not op- 
posed to some control of automatic price increases 
called for in existing gas contracts; these are the 
so-called “escalation” clauses which provide for 
periodic increases in gas prices over the contract 
period or allow a producer to raise prices when 
another producer in the same gas field obtains a 
higher price. It remains to be seen whether a 
compromise satisfactory to both gas producers and 
gas consumer interests can be worked out. 


Airline Income Up 


Vigorous traffic growth with passenger load fac- 
tors in each month exceeding the 1954 rate in the 
same periods is lifting airline revenues and net well 
above previous record levels. For the first six 
months the domestic scheduled airlines are expected 
to report total gross of $555 million, 18 per cent 
over the same 1954 period. Net operating income 
should total around $55 million against $33.6 mil- 
lion a year earlier. For all 1955, the billion- 
dollar revenue mark should be crossed for the first 
time, exceeding the $900 million of last year and 
the $890 million of 1953. Passenger traffic figures 
are up about 19.5 per cent for the first six months; 
revenues failed to maintain quite the same pace be- 
cause of smaller mail receipts and a lower average 
return per passenger-mile due to further expansion 
of air coach services. ; 

Traffic and income gains have sparked a sizable 
jump in new equipment orders. Pan American 
World Airways has orders outstanding for $110 
million in new aircraft while Trans World is pur- 
chasing 24 new Lockheed Stars with a price-tag 
of $70 million. Douglas Aircraft Company’s cur- 
rent backlog of 228 commercial airliners is the 
largest in its history and may be an industry record. 
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Petrochemical Growth 


Almost $4 billion worth of chemicals will be 
produced from petroleum and natural gas this year, 
indicating that the petrochemicals industry—which 
was started in the 1920s as a by-product activity— 
has attained maturity. Petrochemicals now supply 
over one-fourth of the nation’s chemical raw ma- 
terials and it is estimated that by 1965 natural 
gas and products from oil refinery operations will 
be used in as much as 50 per cent of the national 
production of chemicals of all types. Nevertheless, 
the industry uses less than one per cent of the crude 
oil and natural gas produced because in the chem- 
ical industry the amount of the basic raw material 
used is relatively small compared to the dollar 
value of the finished product. There are over 175 
companies in the field or planning to operate plants, 
with leading factors including Union Carbide, Dow 
Chemical, du Pont, Olin Mathieson, American 
Cyanamid, and Monsanto Chemical. 


Happy Days 

Corporate profits in the first quarter rose to a 
seasonably adjusted annual rate estimated by the 
Commerce Department at $40.9 billion, about $900 
million more than previously expected. At this 
level profits topped the first quarter rate of last 
year by $6.4 billion but still fell $1.5 billion shy 
of the first three months of 1953. The Commerce 
Department said the economic surge had been 
shoved along to new heights by the “forward 
momentum created by the interplay of rising in- 
. come and expenditures.” 


Oil Industry Results 


The annual petroleum industry survey by the 
Chase Manhattan Bank reveals that capital outlays 


by American oil firms in this country totaled $5.4 
billion in 1954, with an additional billion dollars 
spent abroad. Most of the total outlay went for in- 
creased crude production, only 35 per cent being 
spent for refining and other facilities. The study 
calculates that the industry’s gross income in the 
U.S. amounted to $19.8 billion last year, up three 
per cent over 1953. A group of 35 leading oil com- 
panies earned $2.3 billion, an increase of 1.4 per 
cent over 1953 with a slight decrease in domestic 
operations offset by larger foreign consumption and 
high production of Middle East crude. Companies 
with large operations abroad did better last year 
than those whose activities were confined to this 
country. 


Corporate Briefs 

General Tire & Rubber has acquired RKO Radio 
Pictures for $25 million. 

General Acceptance Corporation has acquired the 
Central Acceptance Corporation of Cincinnati, op- 
erator of seven Ohio offices. 

ACF Industries is offering 30,000 of its com- 
mon shares to acquire the Key Company, manufac- 
turer of pipe fittings used in oil refineries and 
chemical and power plants. 


Latest Market Statistics 


July 20 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ........ 12.90 11.35 
; re 8.62 8.30 
, Se 15.58 14.72 
*Average Yields 
50 Industrials ........ 3.64% 4.75% 
Serre 4.60 5.66 
Yer 4.49 4.73 
GP BD hsb s ctcvaws 3.80 4.79 





*Standard & Poor’s Corporation, see also page 32. 


HOW THE MARKET MOVES 


MONTHLY AVERAGES 
Read Left Scale 
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SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for 
the change when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 
Price Yield Price 


U. S. Govt 2%s, 1972-67......... 95 2.88% Not 
American Tel. & Tel. 234s, 1975.... 94 3.17 104 
Atlantic Coast Line gen. 4%s, 1964 108 3.41 Not 
*Beneficial Ind. Loan 2%s, 1961.... 97 3.05 100% 
Chicago, Burlington & Quincy 3%s, 


BOGS: <cauccbawsnkes sub eeeeanes 97 3.28 105 
Cities Service 3s, 1977............ 97 3.19 100 
Commonwealth Edison 2%s, 1999... 89 3.22 103 
Oklahoma Gas & El. 2%s, 1975.... 94 3.17 10236 


Pacific Tel. & Tel. deb. 234s, 1985.. 93 3.12 105 
Southern Pacific Co. 444s, 1969.... 106 3.92 105 
Southwestern Gas & El. 3%4s, 1970.. 99 3.34 103% 
West Penn Electric 3%s, 1974..... 102 ~=3.36 104.4 


*Now Beneficial Finance Co. 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum...... 141 4.96% Not 


Associated Dry Goods 54% cum... 110 4.77 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum...... weweesee 60 4.17 Not 
Champion Paper $4.50 cum........ 108 4.17 106 
Public Service E&G $1.40 cum.conv. 32 4.38 (1960) 
Reading 4% lst par $50 non-cum... 43 4.65 50 
Wheeling Steel $5 cum............ 103 4.85 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


ce Dividends ~ Recent 
1954 1955 Price Yield 


Dow CO «0.65 0440s reece $1.00 $0.75 54 19% 
El Paso Natural Gas.......... 200 100 45 44 
CORRE DOES dnsaxcavtctacens 275 150 82 3.7 
Standard Oil of California..... “390 150 S91 a3 
Union Carbide & Carbon...... 250 100 94 27 
United! Air $3068.00 50's cosas 150 050 45 3.3 
Westinghouse Electric ........ 2.50 100 66 38 





*Also paid stock. {Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


co Dividends —~ Recent 
1954 1955 Price Yield 


American Tel. & Tel.......... $9.00 $6.75 186 48% 
Borden Company ............ “2900 10 G6 43 
Columbia Gas System......... 0.90 060 16 5.6 
Consolidated Edison .......... 240 120 50 48 
Hazel-Atlas Glass ............ 120 090 23 52 
International Harvester ....... 200 150 4 590 
eee TO, TE). pei savcencesss - SOO 150 Si S&S 
Louisville & Nashville......... 50 230 6S OSS 
MacAndrews & Forbes........ 3.00 250 52 58 
May Department Stores....... 180 135 40 45 
NS IE Ed dns v ue cd ence 1m 183 S&S 5&1 
Norfolk & Western............ 3530 153 S7 Gil 
Pacific Gas & Electric........ 220 165 50 4.4 
eee eee 200 150 41 49 
Philip Morris, Inc............. 300 223 41 73 
Safeway Stores .........ee00. 240 120 43 5.6 
Socony Mobil Oil............. 225 100 59 38 
Southern California Edison.... 2.00 1.70 54 744 
Suiterd MRE oi es csscwcese 2.15 100 40 54 
I TI aw ciinds a arckineen 2.25 110 49 49 
Walgreen Company .......... 160 080 30 53 
West Penn Electric........... 115 0.62% 26 75.0 





*Also paid stock. ftBased on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


- Dividends — Recent 
1954 1955 Price Yield 


Aled Beets ccs vcvccwonswes $3.00 $2.25 59 5.1% 
Bethlehem Steel ............. 5.75 3.75 150 §4.5 
Brooklyn Union Gas.......... 160 135 33 54 
Cluett, Peabody ....cccccseses 250 100 42 6.0 
Container Corporation ........ 250 2.25 74 4.1 
Flintkote Company ........... 3.00 1.20 41 5.9 
General Motors ............-- 5.00 2.00 125 40 
Glidden Company ............ 200 150 40 5.0 
Kennecott Copper ...........- 600 2.50 116 5.2 
Olin Mathieson Chemical...... *200 100 60 33 
Simmons Company ........... 250.120 47 53 
Si ci casecoveceuntase 260 130 57 4.6 
AF, i I, enimraniedtinn te bied aie 150 100 52 3.9 
Worthington Corporation ...... 250 150 53 4.7 





*Also paid stock. tBased on current quarterly rate. §Based on 
$6.75 indicated annual payment. 
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Washington Newsletter 





Proposed ruling by Internal Revenue Service would stand- 
ardize sizes of beer cans and bottles—Congressional ex- 


amination and voting of Federal budget considered clumsy 


WAsHINGTON, D. C.—A proposed 
ruling being considered by the Alco- 
hol Tax Division of the Internal 
Revenue Service may swing some 
business from the national brewers 
to local beer makers. Because ship- 
ping beer, which is mostly water, 
costs so much, local companies can 
hold their trade as long as competi- 
tion is a matter of price. The national 
brewers avoid direct assault on prices 
by offering containers that look like, 
but contain a little less beer, than 
those used locally. 

Through their trade association, 
the locals proposed that sizes of beer 
cans and bottles be made standard, 
with pretty large gaps between the 
successive weights. They pleaded that 
they couldn’t afford to use odd sizes, 
which would require large container 
inventories. Next, they argued that 
unless sizes are easy to distinguish, 
customers are deceived. Both sides 
agreed that nobody looks at the label. 
which tells the weight of the contents. 

A market research man from J. 
Walter Thompson & Company argued 
at the hearing that companies don’t 
merely sell beer, which you can 
weigh, but “satisfaction.” Inflation is 
a psychological matter. If the price 
of a familiar looking container rises, 
there’s inflation. If one buys a smaller 
amount in an unfamiliar container for 
the same amount of money, there’s 
no inflation. 


For the moment, advertising 
men, with their “motivations re- 
search” and what not, have persuaded 
themselves and their clients that 
prices and quantities don’t count, 
only satisfactions. This is causing 
friction between processors and gro- 
cery stores, both chain and independ- 
ent. For them, quantities count a 
great deal. The more they vary, the 
larger the inventories that must be 
carried. 
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Everybody agrees that the meth- 
od by which the Administration pre- 
sents and Congress examines and 
votes on the Federal budget is as 
clumsy as can be. The Budget 
Bureau must draft expected expendi- 
tures long in advance. Congressmen 
consider appropriations bit by bit, 
with no way of telling what their 
scattered decisions will amount to in 
the end. 

Secretary of the Treasury Hum- 
phrey is the latest to have offered a 
remedy. After Congress has voted 
separately on each appropriations bill, 
it should, with full knowledge of the 
total, vote a second time with an eye 
to economy. Congressmen quickly 
pointed out the obvious: the bills, as 
initially voted, would be padded, just 
as Administrations pad the budgets 
they submit. 

Congressmen offered another idea. 
They would create a new authority, 
independent of the Administration to 
study the Budget. That would take 
from the President practically all con- 
trol over expenditures. Moreover, the 
new authority would have difficulty 
getting its work done if it was con- 
tinually subject, as would be likely, to 
interference from Congress. 


Every so often, Congressmen go 
gunning for businessmen who take 
unpaid jobs as Government officials. 
It’s variously charged, in rare in- 
stances truly, that they feather their 
own nests, looking for opportunities 
on behalf of their companies. Re- 
cently, a few suspicious looking cases 
were unearthed though no charges of 
duplicity have been proved. 

During both world wars as well as 
the Korean war, nobody questioned 
that businessmen were needed. Ad- 
ministration men argue that the huge 
arms budget alone suggests that 
there’s still an emergency. Secretary 
of Commerce Weeks, however, has 





put temporary officials in charge of 
many departmental divisions, much 
of whose current work is routine. 

The great argument for the present 
system is that the Government is try- 
ing to build up a reserve of business- 
men who could at once take posts 
should war break out. Those taking 
the jobs now, it’s said, are getting 
necessary training in Government 
ways of doing things. 


Except in a few places, such as 
the Northwest and the Tennessee 
Valley, Democratic leaders doubt that 
there’s much enthusiasm for public 
power. To build the Dixon-Yates 
affair into a national issue, it will be 
necessary to find something sugges- 
tive of corruption. Merely to empha- 
size that the Administration tends to 
favor incorporated utilities is to re- 
peat what the Administration itself 
has stated. 


The bill to finance the building 
of roads by taxing gas and tires may 
prove bearish indeed on local traction 
companies. Many can just make ends 
meet. The additional taxes on their 
tires would make the business still 
more difficult. Since cities are being 
called upon to furnish various sub- 
sidies, chiefly by exempting the com- 
panies from various tax imposts, 
there’s some hope of securing an ex- 
emption from any new Federal gas 
or tire taxes. 


One of the difficulties in cancel- 
ling the franchise of Capital Transit 
lies in the prospect of successful suit 
by the owners. Sponsors of the idea 
want especially to insure that the 
Wolfson interests, which own a large 
biock of the stock, don’t benefit. 

—Jerome Shoenfeld 
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New-Business Brevities 





Automotive ... 

First vehicular safety product to be 
brought out by the recently organized 
Automotive Safety Division of 
Hickok Manufacturing Company is 
the Hickok Car Crash Safety Belt 
which is exuberantly being tried out 
by the young lady in the photograph 
below—designed by Cornell Aero- 





nautical Laboratory for Hickok, the 
belt attaches to the frame of the car 
by means of a steel bar that is a part 
of the safety belt kit... . A new air 
conditioning system for luxury class 
Packards is said “to cool the inside 
of a car to a comfortable level in 90 
seconds’—although presently avail- 
able only as factory installed optional 
equipment, the unit will be offered for 
installation by Packard dealers at a 
later date. . . . Cadillac has scored a 
first with a remote control lock per- 
mitting the motorist to unlock the 
trunk without leaving the front seat— 
a control button for this is located 
inside the glove compartment, while 
a tiny light at the left of the instru- 
ment panel turns red to warn the 
driver whenever the trunk is un- 
locked. ... A drying time of 45 min- 
utes at room temperature is claimed 
for an automobile enamel being mar- 
keted under the trade name Arco 45 
—sold in 15 colors, the enamel is the 
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product of Arco Company of Cleve- 
land, Ohio. 


Electrical ... 

Hoffman Electronics Corporation’s 
1955 television receiver line will in- 
troduce a new lens and light shield to 
improve picture contrast and to facil- 
itate enjoyable viewing of the screen 
under any lighting conditions—in a 
laboratory test, 10,000 watts of light- 
ing in the room did not wash out the 
picture. ... In the tiny tubeless radio 
department this week is a 3x5x1-inch 
unit said to be as powerful perform- 
ancewise as a five-tube conventional 
radio—a product of Mitchell Manu- 
facturing Company, it weighs only 12 
ounces. . . . For the home, a new 
porch light includes illuminated house 
numbers—marketed by Address-Lite 
Studio, this fixture is made of steel 
finished in black baked enamel and is 
attractively trimmed with brass... . 
Aimed at providing up to 5,500 kiio- 
watts of power wherever there are 
railroad tracks to carry it is a mobile 
gas turbine power plant which was 
demonstrated for the first time earlier 
this month by Clark Bros. Co.—the 
unit, called the Turbo-Mobile, is 
housed in a 130-foot long railroad 
car which can be hitched onto any 
train and can be prepared for opera- 
tion by one man in a few hours. ... 
General Electric Company engineers 
have done something about moving 
traffic along secondary roads in par- 
ticular with development of a signal 
control that “counts” the automobiles 
nearing a signal light—then it auto- 
matically permits enough “green 
light” time to meet the traffic demand. 


Books & Booklets . .. 

Off the press now is the 1955 edi- 
tion of the Public Relations Register, 
a list of over 2,000 public relations 
executives who are members of the 
Public Relations Society of America 
—price, $25... . The American In- 
stitute of Accountants last week an- 
nounced publication of the latest sup- 
plement to the Accountants’ Index, a 
486-page tome covering books, ar- 


ticles and other literature on account- 
ing and taxation which were pub- 
lished in 1953 and 1954—priced at 
$12, the new volume is the eleventh 
supplement to the Index originally 
published in 1920. . . . While written 
for the foreman and others who may 
have to give speeches on the subject 
of safety, A Pocket Book of Speech 
Formulas, announced last week, can 
be helpful to anyone called upon to 
give a talk—the 36-page manual tells 
how to practice a speech, how to make 
best use of one’s voice, how to hold 
an audience; it is available from the 
National Safety Council for $1.20 for 
non-members of this group. . . . Look- 
ing for a business promotional idea 
for the Fall? The National Research 
Bureau, Inc., is preparing a 48-page 
1955 Football Handbook and Sched- 
ules for corporations to distribute 
under their own name and address— 
jam-packed with college and profes- 
sional schedules plus records and 
pictures of the sport, the booklet is 
edited by International News Service. 


Building ... 

Plywood with a tough plastic sur- 
face, making it particularly suitable 
for exterior use and far easier to 
paint, is now in lumber yards through- 
out the country under the trade name 
CroZon Fused Plywood—the plastic 
coating, which practically makes a 
new building material from an already 
established product, was developed 
by Crown Zellerbach Corporation and 
is bonded to plywood under intense 
heat and pressure by individual mills. 
... An easy way to construct a home 
workbench like the one in the photo- 
graph below is with a steel angle bar 
kit that is being introduced by Structo 
System, Inc.—a wrench and about 30 
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minutes time are all that are required 
to put together the framework (the 
plywood table top is not included in 
the kit) for the five feet long, two 
feet wide and three feet high bench. 
_.. Skyscrapers of tomorrow will be 
more and more colorful in appear- 
ance now that Pittsburgh Plate Glass 
Company is manufacturing colored 
ceramic finish glass for panel wall 
construction—trade named Spandrel- 
ite panels, they are offered in eight 
standard colors and can be made to 
order in other hues. . . . When the 
United Nations International Con- 
ference on Peaceful Use of Atomic 
Energy opens in Geneva on August 
7, Foster Wheeler Corporation will 
show the world a model of a 100,000 
kilowatt nuclear power reactor which 
it reports can be built as cheaply as a 
conventional power plant—such a 
plant would take about five years to 
complete. 


Business & Finance... 

While several nuclear reactors are 
already in operation for the peace- 
time application of atomic energy, the 
first to be confined to cancer therapy 
as well as other medical treatment 
and research will be built by North 
American Aviation, Inc., for the 
University of California—to be lo- 
cated at the Los Angeles Medical 
Center, the reactor should be ready 
for use within one year. .. . Business- 
men who hire individuals for jobs 
where they will have an opportunity 
to steal can benefit from a new ser- 
vice, copyrighted as the Reid Report, 
to evaluate the trustworthiness of new 
applicants—introduced by John E. 
Reid & Associates, national specialists 
in lie detection, the “honesty evalu- 
ator” consists of 158 questions, the 
answer pattern to which is interpreted 
by the Reid organization. . . . Con- 
vinced that public education in the 
stock market is more important today 
than ever before, the New York 
Stock Exchange plans to double its 
efforts along this line in the Fall— 
the basic theme, Own Your Share oj 
American Business, will be continued. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a_ self-addressed 
Stamped envelope. Also refer to the date 
of this issue. 
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Ready to Mail 
In 2 Weeks! 


Off the Press 
In 2 Weeks! 





50,000 
Financial Facts 


Nearly 1,900 New 
“Stock Factographs’ 





Subscribers Last Chance 


Profit by This Suggestion 


HER: how every FINANCIAL WORLD subscriber can get 
maximum use of our forthcoming 1955 "STOCK FACTOGRAPH" 
MANUAL now on the press. A Saudi Arabia subscriber values 
our Factograph Manual so highly he wants 1955 Edition sent Air-Mail 
provided postage is not over $10 extra. 


PLAN No. 1 
. . . If your present FINANCIAL WORLD renewal sub- 


scription is now due, or if it will be due during 
August, all you need do is renew it before July 31, for 
either one year at $20.00, or for six months at $11.00. 
See Plan No. | on Coupon below. 


PLAN No. 2 and PLAN No. 3 


. . . If your subscription is paid up to September or later, 
just mark one of the two "Advance Renewal’ Plans 
(see No. 2 and No. 3 on Coupon below) and return 
the coupon with $2.00 before July 31. 

Accept one of the above plans (it means double clerical work for us), or, if 

you prefer, send your Advance Renewal with full payment before July 31. 

Advance Orders for Over Half Entire Edition Received so Far 
for This Outstanding Annual Reference for Investors 
Seeeenesesnasaseen MAIL THIS COUPON BEFORE JULY 3] sseecweneseesecens 


To FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


Please renew my subscription and send me, as soon as it comes from the 
press, your 1955 "STOCK FACTOGRAPH" Manual, 4Ist Edition, as 
checked below: 


. . - #1 [J Check Enclosed for a year at $20.00, or six months at $11.00; 


.. + #2 [$2.00 Deposit Enclosed—$18.00 final payment on yearly 
renewal to be made when present subscription is expiring; 


. +» #3 [7 $2.00 Deposit Enclosed—$9.00 final payment on 6 months’ 
renewal to be made when present subscription is expiring. 


Ce ee a 


eee eet eee eee eee eee eee eee eee eee eset eet eee eee eeeee eee eH eset eeeet eee eee eee eeeeeee 


P. S. If, before final payment is due, unforeseen circumstances should cause me to 

cancel this Advance Renewal Order, | agree to notify you promptly and pay $3.00 

balance required for $5.00 "STOCK FACTOGRAPH" Manual, without cubeaription. - 
uly 
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AUUUNAOOUQNQUOAEOUUOOEERNONEAEAEOUEULLUEALL 
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WHicH MUTUALS 
do BEST? WORST? 


How do the Mutual Funds do by investors? 
Here’s an absorbing fact-packed article that 
analyzes 13 of the most prominent Funds 
(growth, common stock, balanced) and tells 
you ... which do best—which do worst. 
How much would you have profited from 
each if you had invested $100 monthly over 
a 10-year period? What pitfalls should you 
avoid in buying Mutuals? Can you “beat 
the market”? with Funds? Here’s the low- 
down on Mutual Funds. MUST reading if 
you own or are planning to buy Mutual 
shares. 

FORBES analyst Goodman tells of interest- 
ing prospects for a food-chain equity. He 
tells why it may split, go on the Big Board. 
Also gives 11 stocks to be wary of right 
now. Biel predicts record-breaking year, 
gives crackling rundown of rails outlook, 
lists 9 rails “attractive under present market 
conditions.” Reveals 4 candidates for splits. 
Lurie pinpoints foreign operations of domes- 
tic firms, tells which are headed for growth. 
To acquaint you with FORBES and its 
financial and business studies by seasoned 
authorities, we offer ALL of the above 
FREE with your FORBES subscription for 
a full year (24 issues) for only $5. Send 
no money now, pay later when billed. Or 
get 6 extra issues Service FREE (30 for price 
of 24) by sending $5. now. Money-back 
guarantee. Address Dept. W-22. 


FORBES FOR MONEY 


MANAGEMENT 
80 Fifth Avenue, New York 11, N. Y. 
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Business Background 





Merchants put the emphasis on sales effort to keep profits 


on rising trend—Good third quarter seen in men's wear field 





ALUE OF RESEARCH—The 

production engineer and labora- 
tory scientist are not the only people 
who set increasingly high value on the 
importance of research to profits. 
Merchants are pushing guesswork 
further into the wings as they plan 
purchases for the seasons ahead. Fed- 
erated Department Stores, Inc., for 
example, has developed certain tech- 
niques designed to test changing cus- 
tomer tastes much as the Weather 
Bureau samples oncoming winds and 
moisture. In the case of Federated, 
research returned a 4.5 per cent in- 
crease in sales for fiscal 1954 and in 
the first quarter of this year the rate 
of gain was maintained. In this in- 
stance research has covered popula- 


By Frank H. McConnell 
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July 21, 1955 





This announcement is neither an offer to sell nor a solicitation 
of an ojger to buy any of these Bonds. The offer 
is made only by the Prospectus. 


$2,500,000 
REPUBLIC OF CUBA 


Veterans, Courts and Public Works Bonds, 4%, 
due 1983 
(Dollar Series) 


Frice 98% plus accrued interest 


Copies of the Prospectus may be obtained from the undersigned. 


cALLEN & COMPANY = 
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tion shifts, the rising stature of middle 
income families and the changes made 
in living habits as a result of higher 
income and more leisure time in 
which to spend it. “The right kinds of 
research,” said Frep Lazarus, Jr., 
recently, “quickly tell us what kinds 
of merchandise our customers want.” 


Male Peacock—Research also is 
at the root of a prediction made re- 
cently by President Harry DONIGER 
of David D. Doniger & Company, 
makers of McGregor Sportswear. 
Men’s sportswear has made striking 
gains in recent years, aided in the 
second and fourth quarters by 
Father’s Day and Christmas, respec- 
tively, the latter season turning the 
male’s mind to winter cruises. For 
such occasions, he wants sport en- 
sembles. To step up third quarter 
sales, traditionally a slow season, 
Doniger has appealed to the dressy 
peacock instinct in men. “More and 
more men,” he said, “are concerned 
with their complete look and are buy- 
ing an increasing percentage of the 
things they wear for sports and 
leisure not as a shirt, a pair of slacks, 
or a jacket alone—but as a part of an 
ensemble.” This month store promo- 
tions feature go-together items of 
men’s apparel which Doniger has pre- 
dicted will boost their sales as much 
as 25 per cent in the seasonally dull 
third period. 


Puerto Rico—Puerto Rico’s in- 
dustrial upsurge has touched off a 
housing boom. 
Accordingly 
the Govern- 
ment Develop- 
ment Bank of 
Puerto Rico 
has published 
a well illus- 
trated, easy-to- 
read booklet 
on the subject 
present: 
ing what its 
President 
FINANCIAL WORLD 
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GUILLERMO RopRIGUEZz describes as a 
“factual report on what we feel the 
opportunities are for mortgage invest- 
ment.” The Island’s payment record 
is high. In charge of the Development 
Bank’s loan department is GUILLER- 
Mo Ramis who has just been elected 
vice president. He served with the 
U. S. Armed Forces in the occupa- 
tion of the Solomon Islands and Oki- 
nawa. Later, with the rank of Major, 
he became the first director of the 


Department of Foreign Commerce of 
Korea, 


Bill §S.2054 — The American 
Stock Exchange’s president Epwarp 


| T. McCormick, formerly on the staff 


of the Securities and Exchange Com- 
mission, has gone on record as en- 
dorsing Senate Bill S.2054 which 
would place under SEC supervision 
the unlisted stock of companies with 
$5 million or more of assets whose 
securities are held by 500 or more 
investors. However, he told the Sen- 
ate Banking subcommittee that two 
provisions should be modified, one of 
which would cause unnecessary du- 
plicating work for both the Exchange 
and SEC. This provision would re- 
quire that the Exchange reapply and 
receive approval of the Commission of 
“all our unlisted securities which, 
incidentally, comprise approximately 
36 per cent of the 812 issues dealt 
in on our Exchange.” 


Obsolescence Cure—The family- 
owned Schwarzenbach Huber Com- 
pany, 129-year-old textile operation 
in this country and Europe, has com- 
pleted a $1 million expansion pro- 
gram for its weaving mill in Altoona, 
Pa., that may point a suggestion of 
interest to other textile companies. 
Since the war the trend of plant ex- 
pansion has been to the South. In con- 
trast, this company elected to remain 
in Altoona. Since the war, new ma- 
chinery has been installed, wage rates 
raised 50 per cent and productivity 
increased 300 per cent. “Wages and 
costs,” said President Rospert M. 
SCHWARZENBACH, “although closely 
related, are not the same thing. The 
all important element of productivity 
lies between the two.” The cure for 
sick industries, he added, lies not in 
flight to cheaper labor areas, but in 
more imaginative selling and _in- 
creased productivity. 
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SPECIAL SITUATIONS 


Selected for extraordinary capital gain 


by one of America's 
largest research 
organizations 


Investors interested in capital appre- 
ciation are invited to join a small group 
now benefiting from the Over-the-Counter 
Special Situations Service. 


Limited to just 2000 subscribers, this 
unique Service searches out the hidden 
‘work-out” values, abnormally high yields 
r unusually strong growth situations that 
offer possibility of extraordinary capital 
gain. To reduce risk to the minimum, the 
Service selects only securities that appear 
markedly undervalued relative to current 
or prospective earning power and divi- 
dend-paying ability. These can advance 
widely in price regardless of the trend 
of the general market. 


Once a Special Situation has been 











NOTE 


Here is the complete record, under 
actual market conditions, showing 
how all Over-the-Counter Special 
Situations have performed: 


e@ All 104 Special Situations recom- 
mended to date have resulted in total 
profits of 1153 points against total 
loss of only 35 points—more than 32 
dollars of gain for every dollar of loss! 


@ Of the 26 Specials recommended in 
the last 12 months, all but 3 went up— 
as much as 124%. The 3 exceptions 
(all recent selections) declined 2%. 


e A typical example of an Over-the- 
Counter Special Situation is Stubnitz- 
Greene Spring, recommended on Jan. 
7, 1955 at 734. Since recommenda- 
tion, this stock has appreciated 98.4%. 

















recommended, continuous supervision is maintained by one of America’s largest 
investment research groups—the Value Line research organization. 


SPECIAL: A 3-month Introductory Trial is now available at the special rate of 
$25. You would receive the 6 new recommendations during this period, latest 
Supervisory Reviews and a summary of the remarkable performance of all 
Specials recommended to date; in addition, at no extra charge, a complete 
ring binder containing Original Analyses of 79 Special Situations previously 


recommended and still active. 


If you would like to take advantage of this offer, fill in and mail coupon below. 





THE OVER-THE-COUNTER 


SPECIAL SITUATIONS SERVICE 
Published By Arnold Bernhard and Co., Inc. 


The Value Line Survey Building 
5 East 44th St., New York 17, N. Y. 
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new supervisory reviews over 
the 4-week period, enclose $5 
with your name and address. 


THE OVER-THE-COUNTER SPECIAL 
SITUATIONS SERVICE 
Dept. FN-24, 5 East 44th Street 
New York 17, New York 

Please enter my 3-month Introductory sub- 
scription. I enclose check for $25. Send me 
at once the complete binder with currently 
recommended Specials already filed. 
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Scales for Moods—Since 1899, 
$1 of dividends has sold for as little 
as $10 and for as much as $36, ob- 
serves ARTHUR WIESENBERGER. At 
present the public is willing to pay 
around $23 for a dollar of dividends. 
On this basis, he adds, “stock market 
sentiment indicates public confidence 
well above the level of worry and cau- 
tion of several years ago, but it is still 
far short of the degree of enthusiasm 
which would suggest the existence of 
an inflated and dangerous market 
level.” Mr. Wiesenberger is senior 
partner of the Stock Exchange firm 
bearing his name. 








MIAMI COPPER COMPANY 


61 Broadway, New York 6, N. Y. 
July 20, 1955 

A quarterly dividend of fifty (50c) 
cents per share was declared, payable 
September 27, 1955, to stockholders of 
record at the close of business Septem- 
ber 15, 1955. 

An extra dividend of fifty (50c) 
cents per share was declared, payable 
September 27, 1955, to stockholders of 
record at the close of business Septem- 
ber 15, 1955. 


JOHN G. GREENBURGH, 
Treasurer. 
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Southern California 
Edison Company 


DIVIDENDS 


The Board of Directors has 
authorized the payment of the 
following quarterly dividends: 


CUMULATIVE PREFERRED STOCK, 
4.08% SERIES 

Dividend No. 22 

25/2 cents per share. 


CUMULATIVE PREFERRED STOCK, 
4.88% SERIES 

Dividend No. 31 

301/2 cents per share. 


The above dividends are pay- 
able August 31, 1955, to stock- 
holders of record August 5. 
Checks will be mailed from the 
Company's office in Los Ange- 
les, August 31. 


P, C. HALE, Treasurer 


July 15, 1955 


























Exp lore This LAST FRONTIER! 
FOR PROFITABLE INVESTMENT 


Read OVER-THE-COUNTER SECURITIES 
REVIE W—the exclusive magazine for intelligent 
investors seeking the large profit potential of the 
unmatched, unlisted securities market! 

A full year’s subscription—that brings you 
over 1,000 Ey of current, accurate information 
—is only $4.50 

OCSR is your factual, up-to-date “explorer’s 
guide” to help you open up the lucrative “‘last 
frontier’? of an investment market still undis- 
covered by many investors. Let OCSR help 
you spot the BLUE CHIPS while they’re still 
GREEN. 


Here’s some of the concise, complete informa- 
tion you'll get every month in OVER-THE- 
COUNTER SECURITIES REVIEW: (1) 
Monthly Market Review, Corporate Close-ups, 
Company Briefs, Earnings, Dividends, Oil & 
Gas News, Initial (‘‘ground-floor’’) Offerings, 
Utility Notes and Forecasts. (2) OCSR’s famed 
Free Literature Service, to obtain topnotch 
broker reports on ‘“‘special situations.” 


Send $4.50 TODAY for Year’s Subscription to: 
OVER-THE-COUNTER 
SECURITIES REVIEW 


Dept. A-3, Jenkintown, Pa. 


P.S.: For $5.00 more you also can receive 
your copy of the 1955-56 Edition of OVER-THE- 
COUNTER SECURITIES HANDBOOK. .- Con- 
tains write-ups on over 500 unlisted corporations. 
Less than 1¢ per write-up. 
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DIVIDENDS DECLARED 
To receive a dividend, stock must be Pay- Record 
purchased before ex-dividend date, Company able Date 
a oid is three days before the ~— ak teeeeee Osi Pty . ; te 
reco ate. r@) 4/0 ccccce 4 a - 
: er. Recora | 1poe sli vin... Q53%C 9-1 8:12 
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Bree CeO 50e BAS 7.28 | Sherwin-Williams. 1... $1 8-15 7-29 
Birtman Electric ..... Ql5c 9-10 8-25 S Do AR, tee bebe E50c 8-15 7-29 
a | ne ee 25c 9-1 8-19 a we ass Co. See gg 7 
California Interstate - Se pena che hak Piss ee as 
Telephone ......... 17%4c 8-16 =—7-29 Service Q33c 9-1 8-15 
Central Vermont Public Standard Oil Boge a 
yg err re Q23c 8-15 7-29 (Indiana) ......... Q35e 9-9 8-10 
Cherry-Burrell . wopeees 20c 7-31 7-25 | Stein CS WR ciel Q30c 8-15 7-29 
Do 4% pf. Ser. W7..-Q$1 7-31 7-22 | Sunray Mid-Cont. Oil.Q30c 9-20 8 $ 
Do 4% pf. Ser. °46...Q$1 7-31 7-25 | " Do 514% pi....... Q4BY%c 9-1 85 
ee ~ 64 sc). Q32e 9-1 8-5 
ee 9- 1 “in Tampa Electric ........ 25 8-15 8&1 
City Auto Stamping. Q50c 9-1 8-19 | Texas Gulf Sulphur..... 50c 9-15 8-26 
( i Thompson (J. R.)...... l5e 8-15 81 
Colgate-Palmolive ..Q62%c 8-15 7-25 Th Prod 35 15 31 
Do $3.50 pf....... ic 920 919 | Se eee ee oe ee 
seo nm Carbon ....Q50c 9-9 8-15 Rie fin lahat on a ee 
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Do 6 f weak. 50 ? t Woodall ae .Q30c 8-31 8-12 
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Street News 





A brief look at toll road financing, hydro-electric 


power in Greece and employe stock purchase plans 


Ithough the New York State 
Comptroller did a service for 
the unsteady municipal bond when he 
rejected the sole bid on $125 million 
New York State Thruway bonds in 
mid-July—an action without prece- 
dent in this state’s financial history— 
he must have caused some anxiety 
among the many public authorities 
that still have their fund raising to 
do. That is the way some of the ex- 
perts in toll road financing look at it. 
The favor he did to the market was to 
remove, temporarily at least, the pres- 
sure that a bond issue of this size 
exerts on prices for undistributed 
remnants of older syndications. 

On the other hand, the refusal of 
New York State to pay the ruling 
rate for long term money sought in 
one large chunk may cause some of 
the toll-road authorities with projects 
still in the blueprint stage to wonder 
whether they haven’t missed the boat. 
Half of the estimated cost of New 
York’s $1 billion project can be paid 
for with state-guaranteed bonds, an 
arrangement which reduces the aver- 
age cost of the money. What will be 
the cost of money on projects that 
are not backed by any kind of guar- 
anty? Will it rise so high as to upset 
the original estimates of over-all cost 
—land, construction and borrowed 
money—and its relation to estimated 
tolls which must be the sole source of 
revenue? 

The outlook for budding toll road 
projects would have become less 
promising except for the suspicion 
entertained by some experts in this 
type of financing that there was a po- 
litical consideration in the rejection 
of the ..ew York State bid. 


Ebasco Services, Inc., took a 
deep bow for the part it had played 
in the construction of a $130 million 
Marshall Plan hydro-electric power 
plant for Greece which is in the na- 
ture of a pump-priming project cal- 
JULY 27, 1955 


culated to raise the standard of living 
in that under-developed country. Not- 
ing that many of the 400 cities and 
villages to be served by the project 
have never before had electric serv- 
ice, utility men here raised the ques- 
tion of how the prospective customers 
are to acquire equipment and appli- 
ances to take advantage of the new 
facility. The bulk of the money spent 
on the generating plant was donated 
by the American treasury. 

The same was true of the Ten- 
nessee Valley Authority, to which 
utility men like to compare the Greek 
situation. It is recalled that in the 
TVA situation the Government had 
to set up a separate authority to fi- 
nance the purchase of household ap- 
pliances in order to create outlets for 
the TVA-generated electricity. Will 
some such arrangement have to be 
made for the benefit of the Greek 
mountaineers ? 


American Telephone & Tele- 
graph Company employes think 
their stock purchase arrangement su- 
perior to the one made by the New 
York Central Railroad under the au- 
thorization voted by the stockholders 
at the May annual meeting. Under 
the Central plan, the price employes 
are committed to pay is the stock 
market value on the day before they 
subscribe. They pay that price in 36 
monthly installments and take the 
chance that the stock might be lower 
when the payments have been com- 
pleted. 

A. T. & T. employes, in contrast, do 
not sign up at a fixed price, and they 
know in advance that the stock will 
not cost more than $150 a share no 
matter how high the market is when 
30 monthly payments of $5 each have 
been completed. The value recently 
has been around $186. Furthermore, 
in addition to the ceiling of $150 there 
is the stipulation that the cost to 
employe subscribers will be $20 less 


Hi © say a half-century of con- 


centration on “fine engineering” inevita- 
bly shapes the personality of a business, 
is well set forth in ‘First Fifty Years” — 
Golden Anniversary book of 
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a copy is yours upon request on 
business letterhead. 

















CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 
Battle Creek, Jackson, Benton Harbor, Michigan 


PRODUCTS OF CLARK . . . TRANSMISSIONS ¢ TORQUE 
CONVERTERS © FRONT AND REAR AXLES © AXLE HOUS- 
INGS © FARM EQUIPMENT UNITS © ELECTRIC STEEL 
CASTINGS @ GEARS AND FORGINGS—FORK TRUCKS @ 
TOWING TRACTORS @ POWERED HAND TRUCKS © ROSS 
STRADDLE CARRIERS @ MICHIGAN TRACTOR SHOVELS 
AND EXCAVATOR CRANES 





























Public Service Electric 
and Gas Company 


NEWARK, N. J 











QUARTERLY DIVIDENDS 


Dividends of $1.02 a share on the 
4.08% Cumulative Preferred Stock, 
$1.04% a share on the 4.18% Cu- 
mulative Preferred Stock, 35 cents 
a share on the $1.40 Dividend 
Preference Common Stock, and 40 
cents ashare onthe Common Stock, 
have been declared for the quarter 
ending September 30, 1955, all 
payable on or before September 
30, 1955 to holders of record at 
the close of business on August 


31, 1955. 


F. MILTON LUDLOW 
Secretary 














jJPUBLIC SERVICE 
CROSSROADS OF THE EAST 
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than the market at the time payments 
are completed. The two plans differ 
also in that Central employes become 
stockholders immediately on subscrib- 
ing and are entitled to dividends 
throughout the three-year installment 
period, while A. T. & T. subscribers 
do not get their stock until it is fully 
paid for, but with interest at 2 per 
cent on the amount paid in, calculated 
semi-annually. 


Central has never before had an 
employe stock purchase plan and the 
Street awaits the result of this first 
experiment. Telephone’s plan has 
been accepted readily—almost greed- 
ily in the case of the block of stock 
now being paid for. Response to the 
current offering of 1,460,000 shares 
was so strong that all subscriptions 
had to be scaled down. Telephone 
stock taken up by employes since 








Blyth & Co., Inc. 
Kidder, Peabody & Co. 


White, Weld & Co. 





This announcement ts not an offer of securities for sale or a solicitation of an 
offer to buy securities. 


913,531 Shares 


The Goodyear Tire & Rubber 
Company 


Common Stock 
Par Value $5 per Share 


The Company has issued to holders of its outstanding Common Stock trans- 
ferable warrants, expiring August 8, 1955, evidencing rights to subscribe 
for these shares, at the price_set forth below and at the rate of one share for 
each ten shares held, all as more fully set forth in the prospectus. Common 
Stock may be offered by the underwriters as set forth in the prospectus. 


Subscription Price $50 per share 


Copies of the prospectus may be obtained from such of the undersigned 
(who are among the ynderwriters named in the prospectus) as may 
legally offer these securities under applicable securities laws. 


Dillon, Read & Co. Inc. 
The First Boston Corporation 
Glore, Forgan & Co. 
Lazard Fréres & Co. 
Merrill Lynch, Pierce, Fenner & Beane 
Stone & Webster Securities Corporation 
Dean Witter & Co. 


July 26, 1955 


Kuhn, Loeb & Co. 

Harriman Ripley & Co. 
Incorporated 
Lehman Brothers 

Smith; Barney & Co. 

Union Securities Corporation 


A. G. Becker & Co. 


Incorporated 
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World War II has a current market 
value of about $800 million. 


Instrumentation 





Concluded from page 6 


equipment for automation machinery, 
as well as a producer of fire detection 
and automatic sprinkler systems. And 
Cenco Corporation owns the entire 
stock of Central Scientific Company 
which both manufactures and dis- 
tributes scientific instruments, labo- 
ratory apparatus, and supplies. Sales 
of Cenco are about equally divided 
between schools and colleges and in- 
dustrial concerns. Veeder-Root is the 
world’s largest manufacturer of count- 
ing and computing devices. 

Long term growth of instrumenta- 
tion seems inevitable for, as President 
Arnold O. Beckman of Beckman In- 
struments points out: “Automatic 
control instruments work a 24-hour 
shift, seven days a week, with no 
overtime pay, no coffee-break, no va- 
cation, and no strikes.’ Furthermore, 
proper instrumentation usually re- 
sults in greater efficiency, better 
product quality, and an improved 
safety factor. 


Military Volume Heavy 


On the other hand, most instru- 
ment companies are fairly heavily en- 
gaged in military work and future 
operations will be subject to changes 
in defense spending. Also, research 
costs are high (Beckman spends 
about 10 per cent of sales for this 
purpose) and competition is likely to 
intensify as more companies are at- 
tracted to the field. Recently, Day- 
strom merged with Weston Electrical 
Instrument and last year American 
Chain & Cable paid $7.6 million for 
Bristol Company, maker of automatic 
controlling, recording, and telemetric 
instruments. Currently, a merger 
of Nuclear-Electronics Corporation, 
Olympic Radio & Television and 
Victoreen Instruinent is pending. 

Except for Minneapolis-Honey- 
well, none of the stocks listed in 
the table on page 6 can be considered 
as of strictly investment calibre, but 
such issues as American Machine & 
Metals, Robershaw-Fulton, and Tay- 
lor Instrument would qualify for the 
average businessman’s portfolio. 
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Distillers 





Concluded from page 7 


in both beverage and chemical lines 
which failed to show an adequate re- 
turn. Funds made available are being 
or will be used to widen its chemical 
activities. A large producer of sodium, 
National has progressed into the ti- 
tanium field by using sodium as the 
reducing agent instead of the con- 
ventional magnesium. Production of 
chemicals last year was snagged by 
unforeseen operating difficulties of a 
mechanical nature which resulted in 
abnormal start-up expenses and re- 
lated costs but beginning this year, 
above-average labor and overhead 
costs will be amortized against fu- 
ture operations so that the aggregate 
will be absorbed within five years. 
National combines good growth pro- 
spects with a fair degree of continuity 
of income with earnings rising mod- 
erately during the last two years de- 
spite abnormal costs of getting new 
facilities into production. 

Hiram Walker, the best quality is- 
sue in the group, has demonstrated 
stable earning power during the post- 
war period. The company purchased 
three distilleries in Scotland late last 
year, giving it seven in all, and at the 
same time it acquired large additional 
whiskey stocks, a large bonded ware- 
house and a cooperage plant. Some 
further moderate growth may be an- 
ticipated and an increased dividend 
rate (75 cents a quarter is now paid) 
is a possibility. Schenley Industries, 
currently selling at around 22 com- 
pared with a high of 80 in 1946 and 
a 1954 low of 17%, is considerably 
more speculative but should be able to 
recover some of the lost ground dur- 
ing the next few years. Its Schenley 
Laboratories, a wholly-owned sub- 
sidiary which produces penicillin, 
streptomycin and other pharmaceu- 
tical specialties, is strictly a long-term 
situation ; it is expected to contribute 
more importantly to earnings in time. 


Dividend News 


Rayonier, Inc.: Declared a quarterly 
of 30 cents payable August 26 to stock 
of record August 12. Previously paid on 
old common (before 2%4-for-1 split) 60 
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The Overpriced 
Aluminum & Paper Stocks 


Current prices reflect enthusiastic confidence in the uninterrupted future 
growth of aluminum and paper stocks. Many of these are good quality stocks 
but they have soared to extremely speculative prices, as shown by the objective 


Value Line Ratings. Such contagious enthusiasm is the breeding ground for 
heavy losses. 


Aluminum is a young and growing industry, but is nevertheless subject to 
cyclical swings, just like steel or copper. During the recession year 1949, for 
example, earnings of Alcoa dropped 49% and sales fell 21% from the 1948 level. 
Yet, in mid-1955, investors have grown so confident that the upward march of 
earnings will not again be interrupted that they are paying 23 times this year’s 
estimated record earnings (vs. an average of 11 in the past decade). Average 
dividend yields for the three leading companies are down to an all-time low of 
1.5%. The Value Line Ratings reveal these stocks to be greatly overpriced. 


Paper stocks, too, are selling at earnings and dividend multiples more optimistic 
than at any time in the past, including 1929. Here is another industry that has 
shown wide cyclical swings in the past. Yet, the market is now capitalizing its 


profits as if they were as stable as those of American Telephone, National Dairy 
or American Chicle. 


Every investor should see the current issue of The Value Line Investment Survey 
which analyzes the metal and paper industries, applies objective measurements to 
single out the everpriced stocks and point the way to better investment values. 


SPECIAL: You are invited to receive this 80-page issue covering the 
leading Metal and Paper stocks at no extra charge under this Special 
Introductory Offer. In addition, you will receive in the next four weeks new 
reports on over 200 major stocks and 14 industries to guide you to safer and 
more profitable investing. Each stock is appraised as “Especially Under- 
priced," “Underpriced," “Fairly Priced," “Fully Priced," or “Overpriced.” 
This issue analyzes 60 stocks, including: 


Aluminum Co. of America Anaconda Internat’! Paper Amer. Smelting 
Crown Zellerbach Kennecott St. Regis Paper Scovill Mfg. 
Union Bag & Paper Marathon Phelps Dodge Reynolds Metals 
Consol. Mining & Smelting Glidden Kimberly-Clark Bridgeport Brass 


Procter & Gamble . 


Scott Paper Climax Molybdenum 
Colgate-Palmolive 


Aluminium, Ltd. St. Joseph Lead 


$5 INTRODUCTORY OFFER* 

Includes 4 weekly editions of the Value Line Survey—with a full-page Rating 
& Report on each of 200 stocks and 14 industries. It includes also a new 
Special Situation Recommendation, Supervised Account Report, 2 Fortnightly 
Commentaries, and 4 Weekly Supplements. (Annual subscription $120.) 

BONUS: You will also receive under this Special Offer at no extra charge 
the new 12-page Summary-Index giving current Value Line advices, yields and 
future price expectancies on all 700 stocks under supervision. 

*New subscribers only. 


Int’] Nickel 
and 37 others 


Name 


i 
Ce 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-42 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 

















cents quarterly. to holders of record August 10. Paid 75 


Missouri Portland Cement: Paying 40 cents on the old stock before the 2-for-1 10 cents to 25 cents payable September 
cents on the new common August 19 _ split. 9 to stock of record September 1. 


JULY 27, 1955 we 


Howe Sound: Increased payment from 











STOCK FACTOGRAPHS 





Columbia Pictures Corporation 





Incorporated: 1924, New York, as successor to 
several small concerns, the oldest dating from 
1918. Office: 729 Seventh Avenue, New York 
19, N. Y. Annual meeting: Second Wednesday 
in October. Number of stockholders: Preferred, 
972; common, 1,973. 


Capitalization: 


er re *$9,000,000 
7Preferred stock $4.25 cum. 

MO NPY. Socks oa cd eakub seh eee ke 59,215 shares 
Common (mo Or). «4 066s0siacccx 991,706 shares 





*Bank loans. 7;Callable for sinking fund at 
$106 through January 14, 1961, less $1 each five 
years to $103 after January 14, 1971; callable 
otherwise at $106 through January 14, 1957, 
rig hs each five years to $103 after January 
14, 71. : 


Business: A completely integrated 
motion picture producer. Pictures are 
exhibited through booking arrange- 
ments with theatre chains and rentals 
to independents through 32 strategi- 
cally located film exchanges. Normally 


derives over one-third of gross from 
abroad. Screen Gems subsidiary pro- 
duces television films for leading in- 
dustrial corporations. In 1954, appro- 
priated $10 million to finance inde- 
pendent productions and announced it 
would finance stage productions with 
potentials for the screen. 


Financial Position: Working capital 
June 26, 1954, $38.0 million; ratio, 5.9- 
to-1; cash and equivalent, $7.4 million; 
net advances to other producers, $17.6 
million. Book value of common stock, 
$26.30 per share, adjusted for subse- 
quent stock dividends and stock split. 


Dividend Record: Regular on pre- 
ferred since issuance, on common, cash 
and/or stock, 1930-39, and 1942 to date. 


Outlook: Company has demonstrated 
exceptional ability to satisfy the 
changing taste of the movie-going pub- 
lic, but operations will continue to be 


subject to the risks associated with the 
entertainment business. 


Comment: Stocks are speculative. 


*DATA ON COMMON STOCK 
Years ended June 30: —— Calendar Years ——, 


Earnings Dividends Price Range 

1947.... $3.42 7$0.64 14%— 7% 
1948.... 0.26 844— 5 
198)... GH 0.33 8%— 5% 
e0.... Lae 0.50 9%— 7 
1951.... 122 0.83 10%— 7% 
1952.... 0.54 0.17 9%— 7% 
1953.... 0.68 70.18 15%— 8% 
1954.... 3.20 0.90 25 —15 
39 Weeks to March 26: 

1954.... $38.26 << eweeeennes 
1955.... 437 $0.68 ${29%—23% 





*Adjusted for 5-for-4 stock split in 1955 and 
all stock dividends. Paid stock dividends: 
214%4% each in 1947, 1948 and 1951, 244% twice 
in 19538, 24%4% and 5% in 1954, 5% in 1955. 
tTo July 20. 





Electronics Corp. of America 





Incorporated: 1937, Massachusetts ; name changed 
from Photoswitch, Inc., in 1954, upon merger 
with Combustion Control Corp., Fireye Corp. 
and Photoswitch Marine Division, Inc. Office: 
77 Broadway, Cambridge 42, Massachusetts. 
Annual meeting: Fourth Wednesday in March. 
— of stockholders: Preferred, 1: cormmon, 
55. 

Capitalization: 


Long term debt (notes payable) $1,000,000 
*Preferred stock 6% non-cum. 

[eee TONED bcc ocanbuses 44,586 shares 
Common stock ($1 par)........ £707,428 shares 





*Callable at $100. +All owned by North Ameri- 
can Holding Corp. tAbout 500,000 shares (71.4%) 
owned by officers and directors. 


Digest: Engages in research, engi- 
neering, manufacturing and distribu- 
tion of high-quality precision photo- 
electronic and electronic controls and 
instrumentation. Sales volume is di- 
vided about 36% combustion controls, 
14% photoswitch division, 42% mili- 
tary (17% research and development, 
25% production), and 8% miscellane- 
ous. In 1955, acquired W. S. Macdonald 
& Co., manufacturing the Magnefile 
electronics business machine. Working 
capital December 31, 1954, $3.6 million; 
ratio, 6.0-to-1; cash, $1.7 million. No 
dividend payments to date. 


DATA ON COMMON STOCK 
Years ended Dec. 31: 
Earnings Dividends ;+Price Range 


TOD... SHS WO cdciciscees 
er "OGL NOW .cccses . 
| "0.01 Nome ...ccer . 
1962.... a a 
1953.... a ee 
1954.... 0.23 None 16%—10% 





*Combined earnings of constituent companies 
on 700,001 shares outstanding at 1953 year-end. 
tListed American Stock Exchange December 1, 
1954 (price range in 1955: 23—111%4). D—Deficit. 





Northrop Aircraft, Inc. 





Incorporated: 1939, California. Office: Northrop 
Field, 1001 East Broadway, Hawthorne, Cali- 
fornia. Annual meeting: Third Thursday in 
November. Number of stockholders: About 2,700. 


Capitalization: 


Ene erm MEU. .n os.ck se cwkiesca xa None 
Common stock ($1 par)......... 1,488,628 shares 
Business: Engineering development 


and production of primarily military 
aircraft of advanced designs, notably 
the high-performance twin-jet Scor- 
pion, a rocket-armed all-weather Air 
Force interceptor. Other projects in- 
clude research, development and manu- 
facture of guided missiles, manufacture 


of equipment for the Army Ordnance 
Corps. Wholly-owned Radioplane Co. 
produces radio-controlled target planes. 


Financial Position: Working capital 
July 31, 1954, $10.1 million; ratio, 
1.3-to-1; cash, $14.5 million; inven- 
tories, $23.3 million. Book value of 
stock, $10.86 per share, adjusted for 
subsequent stock split. 


Dividend Record: Payments 1945-48 
and 1951 to date. 


Outlook: Company should remain a 
leader in the development of new air- 
craft designs but military orders will 
continue to provide the bulk of its rev- 
enues. 


Comment: Stock is a speculation. 


*DATA ON STOCK 


Years ended July 31: -——Calendar Years———, 


Earnings Dividends Price Range 
1948.... $0.48 $0.10 5%— 2% 
1949...§7D3.52 None 4%— 2% 
1950....9D0.04 None 64e— 2% 
‘oo 3.01 0.21 7 —4% 
1952.... 1.74 x0.42 63%— 5% 
1963.... 2.38 0.45 83%— 5% 
1954.... 2.62 x1.04 29 — 8% 
1955.... y6.05 20.80 239%—23% 





*Adjusted for 2-for-1 stock split in 1954 and 
stock dividends. Listed New York Stock Ex- 
change December 10, 1951; previously on Ameri- 
ean Stock Exchange. §After $0.69 write-off of 
prior development costs. {After reserves for 
losses on contract performance, $4.04 in 1949, 
$2.28 in 1950. x—Paid 10% in stock. y—Nine 
months to April 30. D—Deficit. z—To July 20. 





Standard Railway Equipment 
Manufacturing Company 





Incorporated: 1926, Delaware, consolidating sev- 
eral established companies, the oldest dating 
from 1889. Office: 310 So. Michigan Ave., Chi- 
cago 4, Ill. Annual meeting: Third Tuesday in 
April. Number of stockholders: 6,890. 


Capitalization: 
ee ge ae ie er a er None 
Common stock ($1 par)......... 1,385,000 shares 


Business: Manufacture and sale of 
metal roofs, ends and other parts and 
equipment for use in the construction, 
repair and rebuilding of railroad 
freight cars, mark company as the 
only one of its kind, accounting for an 
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estimated 80% of the total with car 
builders themselves the only com- 
petitors. Recently introduced a ma- 
chine for truing diesel locomotive and 
car wheels without removing them. 


Financial Position: Working capital 
December 31, 1954, $8.8 million; ratio, 
6.8-to-1; cash, $2.1 million; Canadian 
Gov’ts, $1.1 million. Book value of stock 
$9.80 per share. 


Dividend Record: Payments 1944 to 
date. 


Outlook: Sales vary with the highly 
cyclical swings of freight car building 
and repair, and heavy over-head ex- 
penses result in wide earnings fluctua- 
tions. Patents have protected a strong 


trade position but increased competi- 
tion appears likely in the future. 

Comment: Shares are a more or less 
typical business cycle issue. 


DATA ON STOCK 
Year ended Dec. 31: 


Earnings Dividends *Price Range 


1947.... $2.87 $2.00 15%—11% 
1948.... 2.63 1.70 19%—12% 
1949.... 1.66 1.60 13%— 7% 
1950.... 1.88 1.70 17%—10% 
1961.... 281 1.75 17%4—14 

1962.... 1.50 1.25 15%—11% 
1953.... 1.89 1.00 13%— 8% 
1954.... 0.17 0.65 10%— 7 





*Listed New York Stock Exchange June 4, 
1951; previously over-the-counter bid prices. 
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HEYWOOD-! 


WAKEFIELD 


i AS 


EST.1826 





DIVIDEND NOTICE 


The Board of Directors of Heywood- 
Wakefield Company on July 18, 1955 has 
declared the following dividends: 
SERIES B PREFERRED STOCK 
The regular quarterly dividend of 31 cents 
per share, payable September 1, 1955 to 
stockholders of record August 12, 1955. 
COMMON STOCK 
A quarterly dividend of 75 cents per share, 
payable September 10, 1955 to stockhold- 
ers of record August 19, 1955. 











REAL ESTATE 





CALIFORNIA 





FOR SALE 


287-Acre Mountain Ranch. Large Home, many 
outbuildings. Suitable for Hunting Lodge or Boys’ 
Camp. Located in beautiful Mendocino County. 
Noted for Hunting and Fishing. Second Growth 
Redwoods. For information, write: 


MRS. G. A. BASHORE 
Box 187, Leggett, California 





NEW JERSEY 





WHITE MEADOW LAKE 


80x125 ft. lakefront lot, excellent community 
for year-round home, day camp for children, 
bus service to schools, clubhouse for all 
social functions, 5-mile private lake, swim- 
ming, fishing, boating, etc. 

No Brokers’ Fees. 


Write Box No. 673, c/o FINANCIAL 
WORLD, 86 Trinity Place, N. Y. C. 6. 


BUSINESS 
OPPORTUNITIES 
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WHY NOT GET MORE 
OUT OF LIFE? 
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} This Motel is small. Extra nice owner's : 
( home, 6 rental units, all the best. You 4 
, won't get rich, but you'll make a com- 4 
> fortable living the year round and take } 
. life easy. Near Kentucky Lake, Ameri- 4 
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ca's playground. Excellent fishing and 
hunting, beautiful beaches and parks 
and near city of over 60,000. You will 
get more out of life here. 
Write for Particulars 
Box #675, c/o Financial World 
86 Trinity Place, N. Y. C.-6 
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SOUTH GEORGIA 


CATTLE RANCH 


500 Acre Cattle Ranch located 3 miles east of 
Moultrie, Ga., 3 dwellings, 10 acre lake, all 
fenced. Wonderful year ‘round climate, land of 
bird-hunting, fishing. $50,000.00. 


Write or Call 
J. R. PAULK, Moultrie, Ga. 


JULY 27, 1955 











CORPORATE EARNINGS 


EARNED PER SHARE 
ON COMMON STOCK: 1955 1954 
12 Months to June 30 


Kansas Gas & Elec....... $1.97 $1.78 
i, eee re 1.00 1.03 
Minnesota Pwr. & Lt..... 1.80 1.83 


9 Months to June 30 





Beech Aircraft .........- 4.67 3.93 
6 Months to June 30 

Adams Express ......... 0.71 0.70 
Alleghany Ludlum Steel.. 3.69 1.01 
Alpha Porfland Cement... 1.36 0.91 
Amer. European Secs..... 0.52 0.51 
Amer. Int’l Corp......... 0.45 0.45 
ge 0.54 D003 
Chesapeake & Ohio....... 3.40 1.91 
Consolidated Cement ..... 1.84 1.51 
Continental Can ......... 2.74 2.48 
Cream of Wheat......... 0.69 0.65 
Se SE suede se ewdcedes 0.92 0.59 
eee 2.04 1.44 
eee 1.91 1.17 
Gen. American Investors.. 0.22 0.20 
Granite City Steel........ 2.93 0.61 
Lk a ae 1.77 1.59 
Insuranshares Ctfs. ...... 0.24 0.21 
Int'l Business Machines... 5.82 5.27 
pO 2.29 1.55 
Libbey-Owens-Ford ...... 3.85 2.52 
Magma Copper .......... 3.19 3.29 
Marine Midland Corp. ... 0.62 0.65 
Witeniom Comm .< cscs cen 0.70 0.73 
Monsanto Chemical ...... 71.02 70.72 
Morris Plan (Calif.)..... 1.50 1.24 
National Shares ......... 0.21 0.28 
Nazareth Cement ........ 1.54 1.40 
NN. ¥.. Ate Bree. ... 2.0%: 1.10 1.34 
New York Central....... 4.11 D1.04 
Niagara Share (Md.).... 0.27 0.26 
Petroleum Corp. ......... 0.56 0.55 
Pittsburgh Steel ......... 1.38 D0.25 
Republic Steel ........... 2.68 1.65 
Seaboard & Western Air.. 0.41 D0.67 
Sunshine Biscuits ........ 2.80 2.63 
Tri-Continental Corp. .... 0.75 0.47 
United Transit (Del.).... 0.41 0.04 
Woodward Iron ......... 5.69 3.62 
24 Weeks to June 18 

IED ts cierin nc tours 0.37 0.25 
Cincinnati Milling Mach... 1.87 7.96 
ee 1.65 2.18 
National Téa ......cccess 1.54 1.34 
24 Weeks to June 12 

MN SOONG | 6 kad scewekas 2.85 2.01 
9 Months to May 31 

Dayton Malleable Iron... 1.15 2.53 
Martin-Parry ....c.ccce. 0.60 0.46 
Monterey Oil ........... 0.52 0.43 
6 Months to May 31 

Endicott Johnson ...:.... 1.66 0.99 
Se, Oe i vawansseceme 1.59 1.64 
12 Months to April 30 

ACF Industries ......... 6.62 7.93 


Brown-Forman Distillers. 2.46 2.70 
Nat’! Alfalfa Dehydrating 


3 eee 0.06 D019 
Pe Ca, Ga Pa vane occ 0.56 0.46 
a 1.91 1.40 
‘) 2). eer 4.36 4.48 

9 Months to April 30 

Duro-Test Corp. ........ 0.88 0.64 
12 Months to March 31 

Basin Oil (Calif.)........ 0.85  D0.27 
Longines-Wittnauer ...... 2.14 2.70 
Pioneer Gold Mines...... *0.06 *0.19 





*Canadian currency. tAdjusted for 3-for-1 split 
July, 1955. D—Deficit. 


DIVIDEND NOTICE 



















GENERAL GAS 
CORPORATION 


BATON ROUGE, LOUISIANA 














The Board of Directors 
of General Gas Cor- 
poration has declared a 
dividend of $0.25 per 
share on the Common 
Stock, payable on 
August 29, 1955, to 
stock of record at the 
close of business on 
August 15, 1955. 

HAL S. PHILLIPS 

Treasurer 








/R.J. REYNOLDS 
TOBACCO 
COMPANY 


3 Makers of 
| Camel, Cavalier and Winston 
| cigarettes 


3 Prince Albertsmoking tobacco 























Quarterly Dividend 


A quarterly dividend of 70c per 
share has been declared on the 
Common and New Class B Com- 
mon stocks of the Company, pay- 
able September 6, 1955 to stock- 
holders of record at the close of 
business August 15, 1955. 


W. J. CONRAD, 


Winston-Salem, N. C. Secretary 
July 14, 1955 























ALUMINIUM LIMITED 


DIVIDEND 
NOTICE 





On July 12th, 1955 a quarterly 
dividend of Fifty-five Cents per share 
in U.S. currency was declared on the 
no par value shares of this Company, 
payable Sept. 5th, 1955 to share- 
holders of record at the close of 
business July 29th, 1955. 

JAMES A. DULLEA 

Secretary 


Montreal 
July 12th, 1955 


— 
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Personalized 
Investment 


Supervision 


ROGRESS means change; that is why it is so im- 

portant to keep abreast of changing conditions and be 
able to appraise their effects on your investments. New 
developments make some industrial techniques obsolete 
while at the same time creating new opportunities for 
profitable investment. If you are to make the most of 
your investment capital, you must be constantly on the 
alert to anticipate the significance of the broad general 
and specific factors tending to shape investment and 
economic trends and adjust your investment program 
accordingly. 


ee it is an almost insuperable task to gather, corre- 
late and interpret the myriad data bearing on invest- 
ment values. The average investor has neither the time 
nor the training to do this job himself and even if he had, 
the cost of maintaining the necessary facilities would be 
prohibitive. But a number have solved their problem 
by shifting the responsibility to Financia Wor.ip 
RESEARCH Bureau which specializes in the analysis and 
determination of security values and the planning and 
supervision of investment portfolios. For a very moder- 
ate fee you have at your command all of the research and 


the Investor.” 


My objectives are: 


1) Income [1 Capital Enhancement 


Address 


30 


FINANCIAL WORLD RESEARCH BUREAU 
&6 Trinity Place, New York 6, N. Y. 


(] Please send me the pamphlet “A Personalized Supervisory Service for 


[1 I enclose a list of my present holdings with original purchase prices 
and would like to have you explain whether your service would be 
adaptable to my problem and if so what the cost will be for supervision. 


C) Safety 


It is understood that I incur no obligation by this request. 


oe + 2 6 8 6 © le SS HCH BO 4 6 46 OS 8S ES Oe DR 4S.” SS OES 8 68 i 2 ee Oo 





analytical facilities developed in over 50 years of service 
to investors. 


Wen you subscribe for our Personal Supervisory 
Service, you have the assurance that all factors 
tending to affect your investment welfare are under con- 
stant scrutiny and that you will be advised promptly if 
any changes should be made in your investment program 
for the purpose of preserving your capital in times of 
business unsettlement and enhancing it when conditions 
are more favorable, with an eye at all times to securing 
a steady and as generous an income as is consistent with 
a reasonable degree of safety. 


UR high rate of renewals is eloquent testimony of 

the value of the time-tested investment principles 
applied to the supervision of investment portfolios under 
our direction. If you are seeking competent and unbiased 
investment help in the management of your portfolio and 
desire to obtain better investment results than would be 
possible without the benefit of experienced guidance, 
decide now to enroll for our Personalized Supervisory 
Service. 


~ 


Mail this coupon for 
further information, 
or better still send us 
a list of your holdings 
and let us explain 
how our Personalized 
Supervisory Service 
points the way to bet- 
ter investment results. 


> 
FINANCIAL WORLD 
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Continental Foundry & Machine 





Incorporated: 1930, Delaware, acquiring the 
assets of three established companies. Office: 
4407 Railroad Ave., East Chicago, Indiana. 
Annual meeting: Third Tuesday in March. 
Number of stockholders: 2,900. 


Capitalization: 
Long term debt (notes payable)... $4,125,000 
Common stock ($1 par).......... 495,791 shares 


Business: A leading manufacturer of 
rolling mills and steel plant equipment, 
including blooming, structural bar, 
billet, merchants, plate, slabbing, uni- 
versal, hot and cold strip and non- 
ferrous mills; roll lathes; ingot mold 
and charging box cars; roller mill rolls 
and heavy steel castings. Also makes 


soot blowing equipment for stationary 
and marine boilers, boiler feed controls 
and special regulators, valves and con- 
trols. In 1954, acquired the bar and 
tube machinery line of Medart Co. 

Financial Position: Working capital 
November 30, 1954, $15.9 million; ratio, 
2.2-to-1; cash, $3.2 million, U. S. Gov’ts, 
$5.0 million; short-term commercial 
paper, $7.4 million. Book value of stock, 
$47.94 per share. 


Dividend Record: Dividend payments 
1941 to date. 

Outlook: Revenues will continue to 
fluctuate in line with the steel indus- 
try’s capital expenditures. 

Comment: The stock is a business 
cycle issue. 


*DATA ON STOCK 


Years ended Nov. 30: ———Calendar Year——_, 
Earnings Dividends {Price Range 
1947.... $1.31 $0.35 13%— 7% 
1948.... 3.12 0.69 11 — 7% 
1949.... 3.21 1.11 10%— 7% 
1950.... 3.49 1.66 15%4— 9% 
1951.... 5.17 $1.42 18%—14 
1952.... 7.58 $2.62 21%—16% 
1953.... 7.27 $1.43 23%—19% 
1954.... 6.97 4.00 42%4—20% 
1955.... §3.08 1.00 45%—36% 





*Adjusted for all Listed 
New York Stock Exchange March 28, 1955; 
previously American Stock Exchange. tPaid 
stock dividends: 10% in 1951, 25% in 1952, 5% 
in 1953. §Six months to May 31 vs. $3.92 in like 
1954 period. JTo July 20. 


stock dividends. 





Edison Brothers Stores, Inc. 





Incorporated: 1929, Delaware; established 1922. 
Office: 315 Washington Avenue, St. Louis 2, Mo. 
Annual meeting: Fourth Monday in April. Ap- 
proximate number of stockholders: Preferred 
and common, combined, 2,787. 


Capitalization: 


ee Oe Poe $7,643,500 
*Preferred stock 444% ($100 par) 54,242 shares 
Common stock ($1 par)........... 861,768 shares 


*Cumulative; callable at $104. 





Business: Sells women’s shoes, ho- 
siery, handbags, etc., in chain of about 
259 Chandler’s, Bakers, Leed’s and 
Burt’s stores in 134 cities in 38 states 
and Washington, D. C. There are 63 
in California. Hosiery, handbags and 


accessories approximate 18% of sales. 
Annual shoe sales approximate 14 
million pairs. Plans 17 new openings 
in 1955. 


Financial Position: Working capital 
December 31, 1954, $19.8 million; ratio, 
6.0-to-1; cash, $10.1 million; U. S. 
Gov’ts, $1.2 million; other marketable 
securities, $290,936; inventories, $11.9 
million. Book value of common stock, 
$21.22 per share. 


Dividend Record: Regular preferred 
dividends since issuance. Paid on com- 
mon 1929-31; 1934 to date. 


Outlook: A good trade position in the 
popular priced women’s shoe field and 
steady expansion of stores should re- 


sult in further sales growth over the 
longer term. Increasing competition 
in the shoe industry, however, may 
limit earnings gains. 

Comment: Each issue qualifies as a 
businessman’s investment. 


DATA ON COMMON STOCK 


Years ended Dec. 31: 
Earnings Dividends Price Range 


1947.... $8.03  $1.62% 251%2—18% 
1948.... 2.67 1.60 19%—14 

1949.... 2.14 1.20 19 —14% 
1950.... 2.91 1.20 19%—14% 
1951.... 2.36 1.20 19%—15% 
1952.... 2.40 1.20 18 —15% 
1953.... 2.88 1.35 2556—16% 
1954.... 2.34 1.40 27%—20% 





Oxford Paper Company 





Incorporated: 1899, Maine. Office: 230 Park 
Avenue, New York 17, N. Y. Annual meeting: 
Thursday after second Wednesday in April. 


Number of stockholders: Preference, 2,450; 
common, 3,210. 
Capitalization: 
Tg I Cao ass ctivccowase $12,700,000 
*Preference stock $5 cum. 

CM isa 460% 660 edcdgeseee 101,434 shares 
Common stock ($15 par)....... +761,470 shares 





*Callable at $100. President Chisholm and 
wife own 284,044 shares (37.8%). 


Business: Manufactures commercial 
book and printing papers. Direct sales 
to publishers, manufacturers and con- 
verters account for about 60% of total 
output. In recent years, four fifths of 


pulpwood requirements has been pur- 
chased, enabling conservation of owned 
timber. 


Financial Position: Working capital 
December 31, 1954, $14.3 million; ratio, 
3.7-to-1; cash, $6.8 million; U.S. Gov’ts, 
$1.5 million. Book value of common 
stock, $37.25 per share. 


Dividend Record: Regular payments 
on preference stock since clearance of 
arrears in 1947; on common, 1929-31, 
and 1947 to date. 


Outlook: A strong trade position, 
well-integrated operations, and exten- 
sive postwar expansion should permit 
the company to benefit from a continu- 
ing heavy demand for high-grade 
papers, but over the longer term, re- 
sults will tend to follow the general 
business cycle. 


Comment: Preference stock is me- 
dium grade; common is a speculation 
with some growth qualities. 


*DATA ON COMMON STOCK 


Years ended Dec. 31: 


Earnings Dividends tPrice Range 


1947.... $3.26 $0.15 8%— Arts 
1948.... aT 0.40 Ttt— 3% 
1949.... 1.81 0.35 A%— 3% 
1950.... 3.58 0.50 10 — 4% 
1951.... 3.34 70.90 17%— 9% 
1952.... 2.84 1.00 15 —12% 
1953.... 2.88 1.00 15 —12 

1954.... 3.81 1.30 30%—14% 





*Adjusted for 100% stock dividend in 1951. 
+Paid 100% in stock. {Listed N. Y. Stock Ex- 
change February 14, 1955 (subsequent price 
range 463,—34); previous quotations over-the- 
counter bid prices. 





Seeger Refrigerator Company 





Incorporated: 1906, Minnesota. Office: 850 
Arcade Street, St. Paul 6, Minnesota. Annual 


meeting: First Tuesday in December. Number 
of stockholders: 3,350. 

Capitalization: 

Long term debt ............... None 
Capital stock ($5 par)......... *1,125,685 shares 





_*Sears, Roebuck and Sears, Roebuck Founda- 
tion hold 848,335 shares (30.9%). 


Business: Manufacture of Coldspot 
complete household refrigerators and 
farm and home freezers for Sears, Roe- 
buck & Company, and commercial re- 
frigerators, display cases and _ ice 


makers for General Motors. Merger 
pending with Whirlpool Corp. and the 
stove and air conditioner division of 
Radio Corp. 

Financial Position: Working capital 
August 31, 1954, $22.9 million; ratio, 
2.8-to-1; cash, $17.6 million; U.S. 
Govt’s, $1.1 million; inventories, $9.3 
million. Book value of stock, $25.35 per 
share. 

Dividend Record: Constituent and 
present companies paid dividends 
1935-45 and 1947 to date. 

Outlook: Despite certain cyclical 
hazards inherent in the business, the 
company should benefit over the longer 
term from expanding product demand. 


Comment: Stock carries speculative 
risk. 


DATA ON STOCK 


ded Aug. 31: ————Calendar Years—— 
oe wesaieas Dividends Price Range 


1947.... $1.32 $0.20 16%—11 

1948.... 395 1.10 12%— 9% 
1949.... 3.80 1.25 16%— 9% 
1950... 5.06 2.10 20 —14% 
1951.... 3.78 2.05 19 —16% 
1952.... 4.21 2.10 23%—18% 
1953.... 4.61 2.00 26%—20% 
1954.... 5.32 2.30 395%—21% 
1955.... *1.96 x1.30 x58%—37 


*Six months to February 28 vs. $2.44 in like 
1954 period. xTo July 20. 





JULY 27, 1955 
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THE SOUTHERN 
COMPANY 


(INCORPORATED) 








The Board of Directors has declared 
s4 €@ quarterly dividend of 22% cents per 
| share on the outstanding shares of 
f4 common stock of the Company, pay- & 
j able on September 6, 1955 to holders #& 
@ of record at the close of business on 


wy August 1, 1955. LG 
| L. H. JAarcer, Treasurer ee 





THE SOUTHERN COMPANY SYSTEM 
Serving the Southeast through: 
ALABAMA Power ComMPANY 
Greorcia Power Company 

GutrF Power Company 

Mississipp1 Power ComMpPpaNy 


SOUTHERN Services, INc. 














A regular quarterly dividend of 
314%¢ per share on the 5% Con- 
vertible Preferred Stock has been 
declared payable September 1, 1955, 


to stockholders of record August 12, 
1955. 


A regular quarterly dividend of 
30¢ per share on the Common Stock 
has been declared payable August 
31, 1955, to stockholders of record 
August 12, 1955. 


M. E. GRIFFIN, 


Secretary-Treasurer 

















AMERICAN ZINC, LEAD AND 
SMELTING COMPANY 


Convertible Prior Preferred Stock 


A quarterly dividend of $1.25 per share has 
been declared on the Prior Preferred Stock of 
said Company for the calendar quarter ending 
September 30, 1955, payable November 1, 1955 
to stockhclders of record at the close of business 
October 7, 1955. 


W. J. MATTHEWS, JR., Secretary 





Common Stock 


A dividend of twenty-five cents per share has 
been declared on the Common Stock of said 
Company, payable September 30, 1955 to stock- 
holders of record at the close of business Septem- 
ber 8, 1955. 


W. J. MATTHEWS, JR., Secretary 











==) COLUMBIAN 
CARBON COMPANY 


One-Hundred and Thirty-Fifth 
Consecutive Quarterly Dividend 


A quarterly dividend of 50 cents per 
share on the Capital Stock of the 
Company will be paid September 9. 
1955 to stockholders of record at the 
close of business August 15, 1955 


RODNEY A. COVER 
Vice-President—Finance 
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a ann 1955 a, el 
Trade Indicators jdy2  ddyo Sips Sut 
i Bret). oS hee Camano as 10,138 9,759 10,440 8,951 
. ene ony pe ss eiove chee ois Met eh Sh eneriaie 696,734 652,680 650,000 694,545 
§Steel Operating Rate (% of Capacity)....... 85.9 91.2 oat = 
§Steel Production Index (1947-49=100)....... 129.0 a ‘ “a 
‘June29 July6=—- July13— July 14 
i 1,647 

{Commercial Loans ...... Federal Reserve $23,501 $23,326 $23,465 $21, 

{Total Brokers’ Loais. Bank Members 3,868 3,876 3,846 ss'aes 
{Demand Deposits ....... 94 Cities 56,156 55,336 56,113 a 2 
{Brokers’ Loans (New York City)............ 2,003 2,039 2,000 624 


000,000 omitted. §As of the following week. tEstimated. 


Market Statistics — New York Stock Exchange 




















i . ea ‘ 1955—_—_—, 
yon ag casas July 13 July 14 July 15 July18 = July 19 “High °° Low 
30 Industrials .. 457.40 45849 460.23 460.07 456.72 467.41 388.20 
20 Railroads ... 157.53 158.03 159.17 158.06 156.93 163.26 137.84 
15 Utilities ... 64.98 64.98 65.15 65.27 65.47 65.52 61.76 
65 Stoeks....... 165.29 165.66 166.42 166.10 165.18 168.07 144.39 

teiblaae 1955 a 
Details of Stock Trading: July 13 July 14 July 15 July 18 July 19 
Shares Traded (000 omitted)........ 2,360 1,980 2,230 2,160 2,300 
Deets FUME oc cadcctdaxsaisvaxuors 1,182 1,168 1,188 1,167 1,200 
Number of Advances..............005 288 507 625 403 4 
Number of Declines. ........0000050+ 689 410 320 524 a 
Number Unchanged .......0ss0s000. 205 251 243 = a 
ir TE venta rvicansisaceeuiee 33 33 51 ; ro 
Mit BANE Ts bhi discs ccanunadesas 17 20 9 8 
Bond Trading: 
Dow-Jones 40-Bond Average........ 99.82 99.79 99.79 99.77 99.66 
Bond Sales (000 omitted)............ $4,540 $2,840 $3,880 $4,060 $3,500 
; 1955 ‘ an ES eam, 
*+Price-Earnings Ratios: June 15 June22 June29 July6é July 13 High 
50 Industrials ...... 12.08 12.34 12.42 13.27 12.92 13.71 11.21 
20 Railroads ....... 8.82 8.90 8.77 8.77 8.63 11.74 8.45 
20 TGS © oc ns sacs ~ 1550 15.49 15.44 15.51 15.73 16.50 15.15 
*+Common: Stock Yields: 2 
50 Industrials ...... 3.88% 3.80% 3.77% 3.53% 3.63% 4.38% 3.53% 
20 Railroads ....... 4.50 4.45 4.51 4.52 4.60 5.18 4.45 
re 4.54 4.59 4.61 4.58 4.52 4.65 4.52 
90 Stocks ..é00i.c6% 3.98 3.92 3.90 3.69 3.77 4.44 3.69 
*Average Bond Yields: 
REE: ccinnionnioame 3.027 3.036 3.023 3.037 3.022 3.037 2.879 
D -cavabusivenneneaens 3254 3257 3257 aes sz 3.281 3.151 
ee ery ees 3.507. 3.509 3.526 3.509 3.515 3.526 3.471 
*Standard & Poor’s Corp. +For latest figures see page 17. 
The Most Active Stocks — Week Ended July 19, 1955 
Shares ——Closing———_, Net 
: Traded July 12 July 19 7 
ee ET ee ae er eee 202,800 26% 253% —l 
Aveo Moanmuiacturiee 4.06 sick. cssesciees 178,100 6% 6% wpe 
International Telephone & Telegraph..... 135,300 27% 29% +2% 
Chipyaler SOrQOC Riis ais. nieds cdusccvadas des 122,700 88 88 > sae 
Jaited States SR iiccsawcis so cxcanedaes 121,400 54% 52% —l% 
American Broadcasting-Paramount ...... 106,300 29 32% +3% 
Baldwin-Lima-Hamilton ..............4.. 100,000 13% 145% +1% 
Bapctaie Ret bihG ios és ccvvek wis xiventnas« 93,400 435% 45% +1% 
Colorado Fuel & Irom... ...... scscosesees 92,700 26% 28% +1% 
General Dymaatee qdsowoscscvkeotadeentes 89,500 56 53 —3 
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CROWN ZELLERBACH’S 
85 YEAR 


Crown Zellerbach set all-time records in pro- 
duction, sales, income and dividends during the 
fiscal year ended April 30, 1955. 


Year ended April 30 
1955 1954 


Netsales. . . . $306,326,000 $297,959,000 
Netincome. . . 32,657,000 26,828,000 
Dividends paid . 16,625,000 14,166,000 
Production— 


Paper & 
Paperboard 1,102,849 tons 1,058,809 tons 


Net income per share of common stock out- 
standing was $4.26, compared with $3.65 in 
1954. 


Expenditures of more than $30 million for 
growth brought our 10-year total for this pur- 
pose to $160 million. To keep pace with our 
growing markets, we must plan to expand pro- 
duction by at least another 50% over the next 
10 years. We have earmarked $85 million for 
this purpose during the coming two years. 


We begin our 86th year with more produc- 
tion facilities, a new Research Laboratory, addi- 
tional forest products, 22 billion board feet of 
timber reserves, and the valued partnership of 
our thousands of share owners and employees. 


For a copy of our Annual Report, 
please address Department 5 


CROWN ZELLERBACH ‘GS 


PAPER AND PAPER PRODUCTS SINCE 1870 
San Francisco 19 





